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Control of Shoe Prices Means “Built-to-a-Price 
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99 


and Is a Menace 


HE country cannot afford to lose its mental 

balance by crude socialistic theorizing on price 
fixing on manufactured commodities. Business men 
are not so selfish as to believe that they need not make 
sacrifices to bring this war to a close successfully. 
They are ready to fight with their man-power, their 
money and their lives, but any wholesale plan of 
casualties in industry based on a problematical neces- 


we have Liberty leather and Liberty ingredients, 
Liberty labor and Liberty unselfishness, then we can 
have Liberty that is not liberty of brains, of effort or 
initiative or of money. 

We agree that this war cannot be won by extrava- 
gance, and that economy must be enforced—but 
there is no real economy in fixing possible maximum 
prices on shoes of $9, $6, and $4, when such grades 





sity must meet with resis- 
tance. Hectic proposals to 
fix prices to the consumer 
of manufactured articles 
must not be tolerated. It 
is for some definite and 
sane plan to be developed 
all along the line and in 
more than in one industry. 

Granted that shoes are in 
a sort of unit class, sold in 
one type of store and much 


. in the minds of political 


fanatics who want to score 
“‘reduced-cost-of-living vic- 
tories,” but when shoes 
are picked out for a na- 
tional experiment there is 
reason to cry ‘“‘class legis- 
lation.” Here we have it 
—Liberty shoes—a pana- 
cea for all the evils of hu- 
man life and pocket-book 
oppression. Bosh! When 


“ 





x 





Paternalistic Control Should 
Not Be Permanent 


It is to be hoped that the paternal- 
istic control of enterprise and indus- 


try, which is a necessary measure’ 


in war time, will not be permitted in 
our country to grow into a permanent 
feature of our governmental system, 
and that as soon as possible the 
fetters now placed upon private initia- 
tive and personal incentive will be 
removed and the genious of Ameri- 
can individual enterprise set free 
again, with due regard, be it under- 
stood, for the welfare and opportuni- 
ties of the masses of the peopleand 
for the duty of the State to protect 
those least able to protect them- 
selves and to prevent exploitation or 
oppression, undue privilege and un- 


fair practices. 
Otto H. Kahn. 








will mean cheapening of 
service right along the line 
from the leather man who 
will load his leather with 
salts and clay, to the man- 
ufacturer who must buy 
threads which will not hold, 
and ingredients which are 
a crime against American 
standards, just to maintain 
“built to a price.” 

It may be planned to fix 
prices at such impossible 
prices as to make it neces- 
sary to buy two pairs of 
shoes to get the service of 
one pair of good shoes. 

In all probability Lib- 
erty shoes on  specifica- 
tions, and types of lasts 
(as tried in England), will 
not be considered. The 
English public would not 
buy, so the merchant found 
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his shelves loaded with dead stock. We can appre- 
ciate the desire of eliminating non-essentials in essen- 
tial industries—the same principle holds. true of a 
merchant’s stock, for he may be doing 75 per cent of 
his business on 25 per cent of his stock. This is 
proper elimination. He should immediately eliminate 
his non-essential stocks. If this lesson could only be 
hit home hard enough, there would be less need of 
governmental interference. 


Probably the control of price idea will come down to 
a basis where every manufacturer can make up 
whatever he desired providing he makes on the process 
of manufacturing but an authorized 5 per cent. But 
before he can aim at a low and established price he 
must have some assurance of getting good materials 
at a fixed price suitable for him to make that grade, 
and must know his labor costs. 


Now when it comes to price stamping we can all 
see the dangers of stamping on the sole the cost price 
at the factory—and we can see the both sides of the 
pinchers when the selling price to the customer is 
stamped at the factory. Will it all degenerate into a 
spirit ““Take it or leave it” said by the leather man 
when he hands his product over to the shoe manu- 
facturer, said by the manufacturer when he builds his 
grade shoes to the merchant, and said by the merchant 
when he indifferently throws his shoes to the cus- 
tomer? What incentive is there to fitting and selling 
when the whole fabric of an industry is controlled by 
a few men in Washington? And what is their reason 
for control, surely not profiteering, for in the main, 
shoes are sold in this country at the bare living ex- 
penses of the majority of merchants—and this is said 
advisedly? We will have much to learn of price 
fixing in the next few months, but we pray for sanity 
and wish that the manufacturers had so fortified 
themselves with vital trade statistics that they could 
put up the front that the tanners have so well shown 
at Washington. 

You can see how insidious the whole thought 
“control of prices” can be when you learn that the 
Arizona State Council of Defense passes a resolution 
—‘that on or before October 1, 1918, all retail mer- 
chants, dealers in commodities of merchandise, food- 
stuffs, wearing apparel and all articles sold at retail, 


shall mark in plain figures THE COST AND SALE 


PRICE of each article sold, displayed for sale or 
kept in stock.” 


There we have it—with forty-eight states eager to 
join in the socialistic plan. If this hits your state, 
remember COST actually means the original billed 
price of the commodities, cost of transportation, cost 
of unpacking, cost of stocking, and the many items 
leading up to the actual sale over the fitting stool. 
Our interpretation of cost, mark you, is the Real 
Cost of the shoe. Put this on the sole of the shoe and 
the customer will acknowledge the really small margin 
of actual profit that exists between this real cost price 
and the selling price. 


THE WEDGE 
OF WISDOM 


OW is the time for the salesman to drive the 

wedge of wisdom into his sales talk. Tell cus- 
tomers the plain facts about feet and footwear. 
Tell people what makes a pair of good shoes, what 
shoes really fit, and the true value of proper foot- 
wear in relation to daily activities and to health 
and length of life. To such plain statements of fact, 
people are ready to listen these days. Idle, flippant 
gossip no longer interests them. They are too serious. 
They want the real, practical facts. So now is the 
time for the shoe clerk to drive home the wedge of 
wisdom in his sales talk. 


A LESSON 
FROM THE BLIND 


“Q‘ PORT, that wrinkle care derides.”” John Milton 

had the courage to write that 400 years ago. 
He was blind. How many shoe merchants, with all 
their faculties keen and active, have the courage 
to say so these days, and how many have the in- 
itiative to put it into practise? 


A breath of fresh air, a tramp along a pleasant 
path, a game of golf, ball or tennis lightens the 
burden of care, and restores the buoyant spirit 
of youth. So the poet saw, through his blinded eyes. 
So the merchant of today may see, if he will not be 
blinded by the walls of his store. 
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CASH BASIS 
A WAR-TIME NECESSITY 


S the industry is becoming more and more sub- 

ject to regulation, the stern necessity of doing 
business on less capital becomes apparent. The con- 
servation of capital is no idle theory on the part of 
visioned war-men in Washington, but a National 
necessity. 


The Government is looking forward to a six- 
billion-dollar war loan in October and to have that 
well oversubscribed means rigid economy up and 
down the land. The Conservation Board has burst 
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the bubble that extravagance through keeping lots 
of money in circulation means more money by excess 
profits taxation. The desire to. get war-money more 


direct is expressed. So much for governmental 
needs for money—now credits are bound to tighten 
as the war goes on. It is up to the merchant to get 
“cash” for his merchandise, for he needs every dollar 
to turn over and over under the new wartime method 
of business. The merchant cannot afford to extend 
credit to the widening field of government workers 
protected as they are from attachment. Cash will 
win business victories as no other method of mer- 
chandising can do—so try the cash basis now. 


Way Now Open for Transportation of Shoes for European Relief 


HE management of every shoe store and shoe 

department throughout this broad land is no 
doubt more than willing to place barrels or other 
receptacles in places convenient for their customers 
to deposit worn shoes to be shipped to Belgium and 
France for civilian relief. 


Every merchant and every sales person, no doubt 
recognizes the straits to which the civilian population 
of Belgium and the occupied portions of France have 
been reduced. 

If there still remains any doubt in your mind, read 
again that sentence in the letter here reproduced: 


“Leather has virtually disappeared in Belgium.” 
Supposing instead of Belgium, it read “Ohio,” or 
‘“Massachusetts,” or “Illinois,” or your native state 
wouldn’t you welcome a pair of good, second-hand 
repaired shoes? Think it over—then get the barrel 
ready; have a heart-to-heart talk with every member 
of your salesforce; Look up John J. Baird’s letter 
reproduced on page 27 of August 17 issue of the 
“‘Recorder.” 

For some months, this movement has lagged some- 
what, because no adequate means seemed available 
for getting the worn shoes overseas. ‘The way is now 
open and the letter here reproduced gives full direc- 
tions: The “Recorder” will be glad to give you any 
information at its disposal or help in any other possible 
way to further this movement. 


The Commission for Relief in Belgium will gladly 
receive and forward worn shoes for the Destitute in 
Belgium and the occupied portion of France. The 
field of operations of the Commission is confined 
strictly to these regions and this Commission is 
the only channel through which imports can reach 
them. Leather has virtually disappeared in Belgium, 
and a large proportion of the population is already 
reduced to wearing wooden shoes. We are therefore 
making an effort to obtain new or worn leather foot- 
Wear in as great quantities as possible, as well as scrap 
leather, for the repair of worn shoes contributed from 
America, or now in use in the occupied territory. 
Since no imports of rubber in any shape are per- 
mitted, shoes with rubber soles should not be sent. 
Rubber heels, however, can readily be removed. 


Even considerably worn footwear can be used. 
Care should be taken that all leather goods are dry 
and clean to avoid deterioration. Cases should be 
consigned to 


The Commission for Relief in Belgium, 
101 New Jersey Railroad Avenue, 
Newark, N. J. 


Each case should be marked with the name of the 
shipper and the gross weight, and should contain a 
list of contents. Duplicate bills of lading and dupli- 
cate lists of contents should be sent to the office of 
the commission, 165 Broadway, New York City. 
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Army Shoes, 6,200,000 Pairs and Navy 
Shoes 1,500,000 Pairs on Rush Order 
Specifications Issued This Week on New Types of War Footwear 


---Diversity of Manufacturing Desired So That More 
Factories Can Go Into War Shoe Work 


HE most important news of the week is the issuance at 

Washington of specifications for 6,200,000 pairs of field 

and marching shoes for early manufacture. These shoes 

are to be made on new specifications, but to be manufactured 

over the Standard United States metallic-fastened Army Mun- 
son last, which is an iron-bottom hinge last. 

Informally the department lets the information out that it 

would like as widespread a bidding on the new order, so that 


no section of the country will be 


Excellent 


Bottom Stock 
Outside taps, middle soles, top soles and innersoles: Outside 


taps, middle soles, top soles and innersoles to be cut from leather 
tanned from the fine-haired, dry or green salted hides of best 
quality. No leather containing an excessive amount of weight- 
ing material will be accepted. No soles or taps showing a light- 
colored streak which indicates slack tanning will be permitted. 

All outside taps, middle soles, 





congested as to transportation 
and materials, deliveries, fuel and 
workers. 

Immediately upon acceptance 
and award of contracts, the Hide 
and Leather Control Section of 
the War Industries Board will re- 
lease the acquired leather. 


First Illustration 
of New Shoes 

The field shoe has been further 
improved over the Pershing boot, 
and the “Recorder” is fortunate in 
showing the first illustration of the 
actual working models upon which 
you will note the outside sole tap 
and the combination outside coun- 





ter pocket and back-stay. 

This is the new and distinctive 
feature of both the marching and 
field shoe. In brief, the specifica- 
tions for the metallic-fastened field 


shoe are as follows: 


The Material for 
Upper Leather 


Vamp quarters and combination 





top soles and innersoles shall be 
cut from the best part of the bend 
portion of the side and must be of 
very best outsole quality, fine and 
firm. Leather from bull hides or 
buffalo hides will not be accepted. 
Outside taps and innersoles, how- 
ever, having healed over wire 
scratches or healed over grubs or 
slight grain imperfections which 
will not affect the wearing quality 
will be permitted. 

Oak, union or hemlock leather 
will be accepted for outside taps, 
middle soles and top soles, but 
oak or union leather only will be 
permitted for the innersoles. 

Outside taps to be-9 iron or 
greater in thickness. Middle 
soles are to be 8-iron minimum to 
9 maximum. Top soles to be 7- 
iron minimum to 7\%-iron maxi- 
mum in thickness. Innersoles to 
be 7-iron minimum, 7 %-iron maxi- 
mum in thickness. One iron to be 
equivalent to 1-48 part of an inch. 





Counters 
Counters to be of first quality 





outside counter pockets and back- 
stays to be cut from best chrome 
retanned natural cowhide or kip, 
heavily stuffed with pure greases. 


Leather Rulings 
Not so Rigid 

All leather for uppers may be slightly snuffed, to remove grain 
damages. No light or flanky leather will be permitted. Cuts, 
brands or deep scratches are strictly prohibited. Shoes to be 
made with the flesh of the leather on the outside. 

Tongues cut from the heavy part of the skin may be split 
down to specified weight when they are of such character of 
fibre that this can be done without injury to the leather. Tongucs 
after being split must be soft and of good strength and suitable 
for the purpose. All tongues are to be dipped in neatsfoot oil to 
insure a soft and pliable gusset. 

The larger size shoes to be cut from heavier weight leather, 
and the smaller sizes from lighter weight leather. 


NEW MARCHING AND FIELD SHOES 
3,100,000 pairs of each. 


one-piece oak or union leather of 
standard tannage, of strong fibre, 
properly skived, not less than 5 
nor more than 6 iron in thickness. 
Counters to be moulded on a* full mould, with the grain side 
in, or on aclam shell mould. Counters must be inspected be- 


fore moulding. 


Bids close August 31 


Top Pieces 

Top pieces inside the horseshoe plate to be cut from leather of 
first quality, tanned from fine-haired, dry or green salted 
hides. 


Heel Lifts ‘ 

Heel lifts to be full-grain whole lifts cut from oak, union or 
hemlock sole leather of good quality, free from holes or blemishes 
which will affect the wear. Heels to be built with a straight 
breast line. 
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Findings, etc. 

Each pair of shoes to be supplied with a pair of brown cotton 
tubular laces with metal tips. 

All linen and cotton thread to be of best quality. The color of 
thread to be gray, unbleached. All upper thread to be silk 
finish. The combination outside counter pocket and back-stay 
to be riveted at eight points. 


New Marching Shoe 





Type of Bottom Without Hobnails 


Time allowance on lasts: Lasts to remain in the shoes at least 
forty-eight hours. 

Packing: Before packing, shoes are to be carefully examined 
on the inside to see that no tacks, nails or other roughness exists 
in the shoe. 

Sizes and measurements: ‘Tariff of sizes will be furnished on 
request of this office. 

Vamps, quarters and combination outside counter pockets 
and back-stay patterns to be made for each width in whole and 
half sizes; tongue patterns to be made for each width, and whole 
sizes_of each width. 


THE MARCHING SHOE 
IN DETAIL 


A New Pattern 
on the Old Last 


On the specifications for marching shoes, numbering 3,100,000 
pairs, there is some difference from the old marching shoe, but it 
is mainly in the cut of the pattern. There are no hob nails in 
this shoe, and we quote some of the distinctive features of the 
specifications other than those which are similar to the field 
shoe specifications, above. 


Material for 
Upper Leather 


The uppers shall be cut from a hide weighing from 25 to 45 
pounds. It must be leather of good quality, well made and sub- 
ject to the approval of the upper leather section of the Hide 
and Leather Control Branch, and the Shoes, Leather and Rub- 
ber Goods Branch of the Clothing and Equipage Division Office 
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of the Quartermaster General, Washington, D. C. It must be 
chrome retanned, well stuffed, and of such character as is com- 
monly known as “boarded chocolate retan.” The leather may 
be slightly snuffed and must contain not less than twenty-five 
per cent of grease, determined by the extraction method. 

Quarters and vamps are to contain no flanky leather, but may 
have an occasional healed-over scratch or blemish that will in no 
way affect the wearing quality. 


Outer Soles, Top Soles 


and Innersoles 


Outer soles, top soles and innersoles to be cut from leather 
tanned from fine-haired dry or green salted hides of best quality. 

Oak, union or hemlock leather will be acceptable for the outer 
soles and top soles, but oak or union leather only will be permitted 
for the innersoles. 

Outer soles to be 9 iron or greater in thickness. Top soles to 
be 9 iron minimum and 10 iron maximum in thickness, where a 
9-iron outer sole is used. If the outer sole is increased 1% iron or 
more, the top sole can be decreased an equivalent amount, but 
no top soles will be accepted that run under 6)4 iron. 

The entire thickness of the forepart of the bottom shall be not 
less than 18 iron nor more than 20 iron. 

The counters to be of first quality, one-piece oak or union 
leather of standard tannage, of firm, strong fibre properly skived, 
and not less than 5 nor more than 6 iron in thickness. 


New Navy 
Shoe Orders 
Bids are to be opened by the Navy Department in Washington 


on September 3d for 850,000 pairs of Navy shoes for delivery 
previous to January Ist, 1919. Bids will also be received at the 


New Field Shoe 





Note Outsole Taps, Hobnails and Irons 


same time for 650,000 additional pairs of Navy shoes for delivery 
after January Ist, 1919. The main specifications are: 

Shoes to be blucher style, high, black, to be full quarter pat- 
tern known as brogan blucher. To have four rows of stitching 
and to be barred. Materials for uppers, vamps, tips, quarters 
and tongues to be cut from the best black chrome calf or veal- 
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skins, known as gun metal, full grain, smooth finish on the grain 
side not to exceed 15 square feet to the skin, of uniform thickness 
and quality. Skins of sufficient weight and substance for men’s 
shoes only will be accepted. Side leather and skins with the 
grain buffed off, commonly known as snuffed skins, will not 
be accepted. Vamps, quarters and tips to be cut from fine, firm 
stock not to be split. Contractors shall not change from one 
leather to another except by permission of the officer-in-charge, 
Provisions and Clothing Depot, until the chief shoe inspector has 
examined and passed upon the leather to be used. 

OUTSOLES: To be cut from the best block oak-tanned plump 
packer Texas hides; to be properly evened and rolled, gauging 
for sizes 5 to 7, a substance quartermaster’s gauge 41% to 5 or 
91% or 10 iron or over in thickness. Sizes from 71% to 12 to gauge 
514 to 6 quartermaster’s gauge, or 10% to 11 iron or over in 
thickness. If scoured soles are used, they must conform to 
specifications as to tannage, and must not be cut from shoulders, 
heads, bellies or flanks; no bleached hemlock, bleached union, 
chemical tan, etc., will be permitted. Outsoles to be well stitched 
to the welt with lock-stitching machine, with the best nine-cord 
linen thread, about 8% to 9 stitches to the inch. 

HEELS: Heels to be built of whole lifts, about 1-8 inch in 
thickness, and to carry a single rand (not pieced) of not less than 
3-4 inch in width, lifts to be cut from hemlock sole leather, union 
or oak accepted. 

TOPLIFTS: To be cut from bends of the best quality hem- 
lock tanned sole leather when evened and rolled to gauge for all 
sizes and substance, the quartermaster’s gauge 5 or 10 iron in 
thickness; to measure for No. 8-D shoes when finished; length 
3 inches; width of heel at breast about 2) inches, at the widest 
part 25-8 inches. Toplifts to be compressed after inspection. 
Heels when finished, height at the breast, 1 1-16 inches. 
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COUNTERS: Best scoured oak sole leather, to be cut from 
shoulders, to measure for 8 shoe not less than 91% inches long, 
grading 1-4 inch to full sizes, and to be 2 3-4 inches high at the 
center, grading 1-16 inch in height; counters to be not less than 
7 iron in substance; the heavier the counter, the larger the size 
shoe on which same should be used. Moulded counters strictly 
prohibited. To be thoroughly skived and inserted by using 
paste, but no shellac or glue; to be inserted between the vamp 
and the lapping of the top, meeting the vamping. Counters to 
be inserted grain side out. 

INSOLES: To be cut from the best quality scoured oak belly 
centers, gauging in thickness a 7 iron when prepared for use, 
reinforced with 9 ounces cement duck known as the “Gem” 
process. The grain not to be removed by being split or buffed 
off. 

WELTS: To be the best quality oak-tanned welt leather, 
9-16 inch wide by 1-8 inch thick. Butt tack to be used in the 
shoe at the end of the welt. 

Bidders must state the name and address of the tanner or tan- 
ners from whom the leather will be obtained. The Hide and 
Leather Control Section of the War Industries Board, Washing- 
ton, D. C., will release the required leather after award of 


contracts. 





Death of Mark B. Stevens 
Treasurer of R. H. Fyfe & Co., Detroit 


Mark B. Stevens, 68 years old, prominent Detroit business 
man and for many years treasurer of R. H. Fyfe & Co., died 
on August 12, last. He was born in Detroit in 1850, and has 
lived there all his life. He leaves a widow, a son, Mark C. 
Stevens, 12 years old, and a daughter, Emily Stevens, 10 years 
old. 





M. N. Arnold Shoe Company’s Sales Force Outing 


The annual convention of the M. N. Arnold Shoe Company’s 
sales force has been held during the past week. The men 
arrived on Tuesday morning, Aug. 12. A gereral meeting was 





Sales Force—M. N. Arnold Shoe Company 


held at the factory, at which W. Percy Arnold, vice-president 
of ‘the company, presided. Samples were gone over and the 


policy for the coming season outlined. On Tuesday afternoon 
the salesmen took a motor trip to the Cohasset Golf 
Club, as guests of Assistant Treasurer James D. Arnold. 

Following a further business meeting Wednesday 
morning the men were entertained at the Brockton 
Country Club, as guests of W. Percy Arnold. An 
18-hole handicap golf tournament was won by 
T. G. Fitch of Lawrence, Kansas. The putting 
contest was won by H. A. Simmons. The monkey 
tournament, participated in by those who were not 
regular golfers, was won by A. V. Rooney. In the 
evening a banquet was held at Abington Inn, at 
which time a silver loving cup was presented to 
W. J. Lovejoy, who won the sales contest for the 
season. A cup was presented to H. L. Githens of 
Pennsylvania, for the largest gain in sales, and a 
cup to Sig. Beer, for the largest number of new 
accounts. Cups were also presented to winners of 
the golf tournaments. 

The salesmen left for their various territories 
Friday and Saturday. Those present at the con- 
vention were as follows: Messrs. W. Percy Arnold, 
James D. Arnold, Wallace W. Arnold, C. O. Tyler, 
B. L. Wales, C. N. Fitch, T. G. Fitch, L. C. Byrne, 
J. J. Rusher, E. J. Mattison, A. V. Rooney, D. J. 
Gillespie, H. L. Githens, W. J. Lovejoy, Sig. Beer, 
W. M. Walker, F. G. Deitsch, H. A. Simmons, 
J. G. Hynds. 
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Work Will Help Win the War 


So Let the Work Shoes Be the Best for the Service that the War 
May Be Won in the Swiftest and Best Way 


A workman, like a soldier, is as good as his feet. 


Consequently, American workmen, making ready for fighting to win the war, or making goods for the men already fighting to win the war, 


should have the best feet and footwear of any of the workers of the world. 


American shoe men, therefore, have a most serious responsibility on their hands, in providing proper footwear for American workmen. 


R. WORK SHOE and Mrs. Work Shoe, two standard 
M types, show what the American manufacturer is doing 

in the development of work shoes, for the winning of the 
war. 

Mr. Work Shoe is made over a work last, of strong, rugged 
lines, as a work shoe should have, and with the healthful fitting 
qualities of the Munson last, such as soldiers wear. 

Plenty of toe room, a good tread for the sole of the foot, and a 
broad base for the heel, is there in this Mr. Work Shoe; three 

















Mr. Work Shoe—for Service at a Fair Price 


essentials are these, for the American worker is often on his toes, 
to make speed, and he must havea firm base for the soles and heels 
of his feet, when he exerts his power. 

Of retanned cowhide leather, full grained are the uppers, a 
strong, mellow stock, comfortable in Summer, and, when coated 
with oil or grease, proof against rain and snow in Winter. 


The Shoe 
Analyzed 

No linings are there in these shoes, as the picture shows. That 
is economy, and comfort, too, in this-lack of linings. Notice the 
pull strap, an essential to the workman, in pulling on his boots. 

Tite uppers are double stitched. The counter is of fibre, and 
the box of leather. 

The sole is double from heel to toe, and the heel has two top 
lifts of hemlock. The soles are sewed through and through, and, 
also, are metallic fastened to the uppers, like the soles of the new 
Pershing trench shoes. The bottoms measure No. 14 iron. 

As strong and as substantial as can be is Mr. Work Shoe, a typi- 
cal shoe for the American workman, and withal, a measure of 
style, and goodly appearance, for the good workman has regard 
for these, as well as for durability and price. 

Mr. Work Shoe sometimes feels like boasting that he is the 
finest work shoe in the world. But, at the present moment, he 
prefers to be judged by his deeds rather than his words. 


The Shoe for 
Women in Service 

Mrs. Work Shoe is certainly something new, a war product in 
some respects, for she was originally designed as a shoe for 


American women serving in hospitals and canteens in France, and 
is still so used. But, also, Mrs. Work Shoe is proving the good 
friend and comfortable foot protector of thousands of American 
women, now working to win the war. 

Mrs. Work Shoe has uppers of retanned calf leather, full 
grained. ‘The tops are sewed to the vamps with a triple row of 
stitches. That’s for strength. The tip, most substantial, is 
perforated with a shield design. The eyelets are close together. 
These uppers are certainly built for service, for the leather is 
extra strong, the seams are extra strong, and the laces run close 
together, to keep out dust, and storm and cold, as well as to firmly 
support the ankle in tramping over rough ground. 

The bottom, of No. 10 iron, is of two soles of oak leather, welt 
sewed, with a wheeled white stitched extension edge. The heel 
isofsolidleather. Indeed, Mrs. Work Shoe is of solid leather, real 
goods, as work shoes for Mrs. America, winning the war, should be. 

The last, it is plain, is nature shape, and the heel is low, and 

















Mrs. Work Shoe—for Service at a Fair Price 


the tread is broad. Only for women marching with full firm step 
for liberty and world democracy are shoes like this Mrs. Work 
Shoe. 

Designed for American women going to France were these 
shoes originally. But the style has been taken up by women 
working at home to win the war. 

Mrs. Work Shoe might take pride in saying that she is the best 
work shoe for women ever made. But she is too busy. 
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‘Putting Their Best Feet Forwar - 


A novel way of filling the coffers of the American Red Cross was introduced at the Leighton 
Hotel, Point Pleasant, N. J., in the form of a game, entitled ‘‘Putting Their Best Feet Forward.” 
‘The ladies hide behind a screen, only their dainty footwear showing and the army and navy men 
bid for the shoes, the money going to the Red Cross fund and the lucky purchaser dancing with his 
choice. Then to vary the plan the ladies bid for their partners. 





Control of Shoe Prices 


Important Meeting of Shoe Manufacturers, Ad- 
dressed by Bernard M. Baruch on Liberty Shoes 


Washington, D. C-—On Monday and Tuesday of this week, 
a representative gathering of shoe manufacturers took place, 
on call of the War Industries Board. It was a close conference 
in which Mr. Baruch told the manufacturers the seriousness 
of the industrial situation and frankly put up to them that some 
plan of control of shoe prices must come from that body, or 
the Government itself would step in and show them the way. 

No definite suggestions were made, but the full committee 
after its Monday session appointed a sub-committee for a 
Tuesday session with Mr. Baruch and the final decision was to 
have a committee of eight men, with J. Franklin McElwain 
as chairman, prepare a National plan of controlled shoe prices. 

There is a possibility of shoes being established in grades. 
For example, Grade A will be shoes at a maximum, say $9.00; 
Grade B, shoes at a maximum, $6.00, and Grade C, shoes at a 
maximum $4.00. This illustration is given to explain the point 
and not to predict the maximums. The thought ofa “Liberty 
Shoe” made of specified leather and on special lasts was tabooed. 

Much discussion was given to whether the selling price to 
the consumer should be stamped on the shoe at the factory, 
or whether the cost price of the shoe should be stamped thereon, 
giving to the public some idea of the gross profit obtained by 
the shoe merchant. . 

The thought was expressed that the manufacturers might be 
limited to 5 per cent profit and that fixed prices would prevail 
on the leathers going into the shoes. 

This meeting was purely a preliminary meeting, no decision 
was made, and those who participated, in addition to Mr. 
Baruch and C. F. C. Strout, chief of the Hides, Leather and 
Leather Goods Division, War Industries Board, were as follows: 


From the Middle West: H. L. Tomes and G. A. Bull, Brown Shoe 
Co., St. Louis; Milton Florsheim, Florsheim Shoe Co., Chicago; 
F. A. Miller, H. C. Godman, Columbus, Ohio; C. D. P. Hamil- 
ton, International Shoe Co., St. Louis; J. C. Jocelyn, F. Mayer 
Boot and Shoe Co., Milwaukee, Wis.; M. W. Selby, Selby Shoe Co., 
Portsmouth, Ohio; J. Harry Selz, Selz, Schwab & Co., Chicago. 

Middle States: H. Johnson, Endicott, Johnson Co., Endicott, 
N. Y.; J. C. McKeon, Laird, Schober & Co., Philadelphia, Pa.; 
H. W. Cook, A. E. Nettleton & Co., Syracuse, N. Y.; W. H. 
Dyer, E. P. Reed & Co., Rochester, N. Y.; C. M. Grether, 
Wichert & Gardiner, Brooklyn. 

New England States: A. L. Lincoln, Edwin Clapp & Son, 
East Weymouth, Mass.; A. M. Creighton, A. M. Creighton, 
Lynn, Mass.; Harold C. Keith, Geo. E. Keith & Co., Brockton, 
Mass.; G. L. Lewis, A. E. Little Co., Lynn, Mass.; J. F. Mc- 
Elwain, W. H. McElwain Co., Boston; Frank R. Briggs, Thomas 
G. Plant & Co., Boston. , 





Upper Leather Price Fixing 
To Follow Up Raw Hides and Sole Price Setting 


Washington, D. C.—Officials of the Hide, Leather and Tan- 
ning Materials Section of the War Industries Board who are 
closest in touch with the situation seem to feel that it will be 
well after September 10th before the matter of setting prices 
on upper leather will go before the Price Fixing Committee. 
Experts of the Federal Trade Commission who are going over 
manufacturers’ costs are not expected to complete their work 
until the end of this month, following which the tanners will 
be given a hearing before the Trade Commission if they so desire. 
Following this the figures will be thoroughly analyzed by 
officials of the Hide, Leather and Tanning Materials Section, 
before the upper leather tanners are asked to come to Washing- 
ton to discuss the prices. 
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Merchants Will Benefit Through Use of 
Acceptances 


A Feature of “Paying Bills’ that Has Proven useful to Retail 
and Manufacturing Industry 


from conditions growing out of the operation of the Federal 

Reserve Act, and as this form of commercial paper is 
steadily growing in favor it behooves all merchants to seize 
upon the opportunities that are offered, and to take unto them- 
selves the profits that are made possible by the use of this 
credit instrument. 

The trade acceptance differs from the ordinary promissory 
note, in that a trade acceptance arises out of the purchase of 
goods and is drawn against an actually existing value; while 
a promissory note may be given to close a past due.account, 
or may be given for other purposes than for the purchase of 
goods. Normally, it represents a live account not yet due, and 
its relation to a sale or purchase of goods is self-evident. The 
obligation of the purchaser is assumed, agreed to and a definite 
date is fixed for the payment of the purchase price, and it is 
automatically double name paper. It is for this reason that 
trade acceptances are regarded as more desirable than promissory 
notes, and why they are subject to a lower rate’ of discount 
than any other form of commercial paper. Among the many 
benefits the merchant may derive, the following will be of 
interest: 


‘ie: Trade Acceptance is one of the features developed 


Speeds Up 
“‘Cash’’ Businesses 


When the merchant gives trade acceptances he avoids the 
necessity, to a large extent, of submitting detailed financial 
statements. Instead of borrowing on his own note for a large 
amount he may pay for his purchases with trade acceptances 
in small amounts, thus breaking up his obligations into small 
doses, which he may more easily liquidate at maturity. These 
acceptances then constitute a sort of running maturity, andin 
this manner the entire indebtedness is more easily liquidated, 
and with very little bother. 

It also means that there is a complete segregation of the 
merchandise account from fixed capital invested, and when a 
business man has a fixed and unvarying “line” at his bank it 
means that he has insufficiant capital in his business, a result 
of the old method of financing, which is not elastic enough. 
By giving acceptances he will extend his credit as much as he 
finds necessary for the fullest expansion of his business, and this 
without impairing his credit. 


A Spur to 
Better Methods 


It has been found that the merchant who employs the accept- 
ance method in his business, usually employs better merchandis- 
ing methods than the merchant who prefers to borrow money 
on promissory notes to finance his purchases. He also buys more 
prudently and makes his collections more promptly, thus 
meeting all his obligations with ease, while the merchant who 
borrows from his bank is often unable to reduce his indebtedness 
from year to year, and is thereby continually hampered by the 
restrictions imposed by an insufficient line of credit. The trade 
acceptance is of especial benefit to the buyer of limited capital, 
and enables him to make his turnovers without the necessity 
of large borrowings from his local bank in order to discount 
his bills, so that he may compete successfully with his neighbors 


in the same lines who may have more capital or better banking 
facilities, which enable them to take advantage of trade discounts. 


Making His 
Account Attractive 

When a buyer accepts a time draft drawn on him by the seller 
of the goods, maturing upon a date convenient for him to pay 
it, he is furnishing the house from which he buys with a tangible 
asset upon which it can realize 100 cents on the dollar, and he 
is making his account with that house attractive, so that it 
will always accord to him its very best terms and lowest prices. 
On the other hand, when the merchant makes purchases on 
open account, he is furnishing the seller of the goods with an 
intangible asset upon which he can perhaps realize fifty or sixty 
cents on the dollar, and with a large amount of bother. There- 
fore, the acceptance is a distinct opportunity for a cordial co- 
operation between the buyer and the seller. It also opens up 
a possibility of lower prices by cutting overhead, in which there 
is no more important item than the cost of capital. 

Every merchant desires to strengthen his credit, and this can 
be done in no more definite way than to make his account as 
attractive as possible with those from whom he buys. The 
merchant derives just as great advantages as the seller. In 
fact, what is good for one division of our commercial interests 
is good for all. 

The trade acceptance develops careful buying; enables the 
merchant to keep better track of his outstanding obligations, 
thereby avoiding the evils of over-expansion; enables him to 
realize that credit is as tangible as cash and should be used 
accordingly; helps him by making him deal always in current 
transactions, rather than in long-drawn-out accounts, and 
prevents the accumulation of over-due accounts. 

The merchant who is giving trade acceptances and meeting 
them promptly can very gracefully insist upon better terms than 
are accorded to the merchant who buys an open account, and he 
usually receives better terms without asking. An additional 
discount of a justifiable percentage is often allowed in such cases. 


An Elimination 


of Waste 


Last, but not least, it may be stated that the use of trade 
acceptances will go a very long way toward strengthening our 
commercial institutions at this time, when the entire economic 
life of the Nation is called upon to save, to eliminate lost motion, 
to strengthen the resources of the country. And it is not only 
for the present that the use of the acceptance is advocated. 
When the world conflict ceases, a far-reaching readjustment will 
be imperative. We must try to keep our house in order against 
that day when every one will be called upon to sustain America 
in its world position among nations; and no better commercial 
weapon will be at our disposal than the trade acceptance, if its 
use is fully developed by that time. 





Originality and Taste are two prime essentials in the successful 
merchandising of Findings. 





He also serves who stays and saves. 





30 BOOT AND SHOE RECORDER 





Aug. 24, 1918 


Conference on Liberty Shoe 


Great Trade Excitement Over New Proposition Suggested by 
Washington 


New York—At a meeting held at the Astor, August 22, 
following the sessions of the manufacturers in Washington, on 
Monday and Tuesday, members of the Council of National 
Service, representing shoe merchants, manufacturers and 
wholesalers, to the number of fifty, met to consider the pro- 
posed “Liberty Shoe.” 

A. C. McGowin, as presiding officer, announced that his work 
on the War Service Board had terminated because of lack of 
harmony of ideas with others on the Board. He therefore spoke 
unofficially on the important subject: “The Liberty Shoe.” 
He announced the topic as that of “Price Fixing,” or “The 
Adoption of a Liberty Boot and the Recommendation of Some 
Alternative Plan for Regulation.” 


**Liberty Shoes’’ 
at Question 

The original proposition had been outlined as to the making 
and price fixing on a Liberty Shoe in at least three grades in 
civilian and two in work shoes. The fundamental call to the 
meeting was the need or necessity of a Liberty Shoe being 
considered, with the underlying thought that something of this 
sort will be decreed. ' 

Mr. McGowin drew attention to a letter from a woman buyer 
in England as to the non-success of the regulated boot in Great 
Britain, chiefly because of its lack of style and general desir- 
ability. The thought of a Liberty Boot on certain specifications 
and lasts was considered inadvisable because of its unsalability 
in many stores. 

Under the new plan some thought was given to the imprac- 
ticability of a fixed price shoé in view of the flexible nature of 
labor costs and possible advances in this, which would probably 
mean that shoes bought one day and stamped at a given price 
would be duplicated by other shoes of the same grade bought 
at another day and stamped with a different price. 

Following this general discussion a report was made indi- 
vidually by various members of the manufacturers’ committee, 
headed by J. Franklin McElwain on the result of their two- 
days’ conference, Monday and Tuesday, at the War Industries 
Board. These reports indicated some uncertainty in the minds 
of the War Service Board as to just what would be practical. 


Three Plans. 
Discussed 

The War Industries Board is determined to adopt some plan 
that will liquidate large stocks and release man power and 
govern profits. 

Three plans seem to be under consideration: 

One to stamp all shoes with the selling price, another to stamp 
all shoes with the manufacturer’s cost price to the retail trade, 
leaving it to the retail dealer to adjust with his customer his 
fair profit, and third, the establishing of certain lines and grades 
of merchandise to be sold as Liberty Shoes to the consumer 
at a fixed price and at an understood margin of profit for the 
manufacturer and distributor. 

This report resulted in general discussion, the trend of which 
seemed to be that groups of manufacturers and retailers in the 
various classes of shoe production and distribution should confer 
with the War Service Board and agree upon certain standard 
sized lines, which will be salable in their respective classes. 

After a general discussion on all of this it was decided that a 
committee consisting of seven retailers—Messrs. Geuting, Orr, 


Sullivan, Goldberg, Chisholm, Rosenbach and Arthur Burt, 
and a committee of wholesalers headed by Daniel Merritt and 
one of shoe manufacturers should hold a meeting for the purpose 
of formulating resolutions to be presented to the War Service 
Board. 





More Light on “Liberty Shoe”’ 
Meeting 


No Concrete Plan Yet Devised to Accomplish 
What Goverriment Desires 


Washington, D. C.—Unless the proposed Liberty Shoe is 
made up from every kind of leather not put into shoes purchased 
by the public, the leather and shoe industries would be so dis- 
organized as to practically nullify any economy and increased 
efficiency which may have resulted from their previous co-oper- 
ation with the Government, it was declared today following the 
meeting here of a number of shoe men with representatives of 
the various Government boards. 

The range of types and styles of Liberty Shoe would of neces- 
sity be large, because there would have to be shoes to fit all feet 
and, further, to make them all in one kind of leather would be 
very unwise, declared one manufacturer, when seen by the repre- 
sentative of the “Recorder,” as it would undoubtedly result in a 
“run” on that kind of leather which would greatly enhance its 
cost. “If you use only one kind of leather,” declared the manu- 
facturer, “there will not be enough to go around and prices 
will have to go up, following the law of supply and demand. 
It will be necessary, therefore, to have the Liberty Shoe made 
up in each kind of leather, using calf and kid, splits and chrome 
side leather, because all kinds of leather must be used more 
uniformly to keep the leather market level.” 

The shoemen, who on Monday had conferred among them- 
selves, on Tuesday took up the question with Barney Baruch, 
chairman of the War Industries Board; George H. Peek, com- 
missioner of Finished Products of that board, and Mr. Brook- 
ings, of the Price Fixing Committee. 

Little or nothing was accomplished at Tuesday’s meeting. 
The subject is very complex, and while the manufacturers are 
willing and anxious to do all in their power to protect the public 
from profiteering shoe men, they declared themselves unable 
to agree with the Government men as to the manner in which 
this should be accomplished. The proposition put up is that, 
inasmuch as the Government already fixes the prices on hides 
and extends its price-fixing operations to leather, it would be 
but an easy step further to take the data now being obtained by 
the Federal Trade Commission as to the cost of shoes to re- 
tailers, their overhead expense, and profit, and from it arrive 
at fixed prices for certain agreed-upon models, allowing the 
retailer a certain profit, and, to make sure that no profiteering 
takes place, to have such shoes branded upon the sole with 
the price at which it is to be sold, such shoes to be known as 
the Liberty Shoe. 


No Specific ‘‘Liberty 
Shoe” Possible : 

Manufacturers pointed out that at the present time the range 
of prices is such as to meet every purse, and to put out a 
specified Liberty Shoe to sell at the different prices which are now 
quoted would simply mean a doubling of the stocks carried. 
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About the only thing decided at Tuesday’s meeting was the 
manner in which the question should be handled. A committee 
of eight men, each to represent a certain group of manufacturers 
will be appointed to act as go-between for the Government and 
the manufacturers. This committee will take up the matter 
with the manufacturers and find out just what they can do, 
then meet with representatives of the Government and find out 
what is wanted, finally reconciling any differences that may 
be found between the attitude of the manufacturers and that 
of the Government. 


One of the minor difficulties which will have to be ‘solved 
is that of absorbing freights. The Government plan is to brand 
the retail price on the sole of the shoe. At the present time it 
costs 12 cents a pair to ship shoes from Boston to the Pacific 
coast, and this will probably be increased under the new revenue 
law. The Pacific Coast retailers, therefore, will raise the ques- 


- tion of who is going to stand the freight. They will not wish to 


take it out of their profit, nor can they pass it on to the customer 
if the price is branded on the shoe. : 





N. S. R. A. Creates New Office 


T. C. Mirkil as Secretary-Commissioner 


At the beginning of 1918, the National Shoe Retailers’ Asso- 
ciation set its face to the test of building up a Service Depart- 
ment for the benefit of its rapidly growing membership. The 
idea was to furnish the retail merchants of the country who are 
affiliated with the National such systems of accounting, stock- 
keeping, store management, etc., as to put them in position to 
conduct the business on a highly scientific basis. 


To such an extent has the work grown that it has been found 
necessary to create a new office to take care of the matters 
pertaining to this department. The new office has been named 
“‘Secretary-Commissioner,” and Thomas C. Mirkil has been 
chosen as its official head, with headquarters in Philadelphia. 
In addition to supervising the Service Department, Mr. Mirkil 
will act as assistant to Secretary-Treasurer A. H. Geuting. 


Before assuming his new position Mr. Mirkil was Western 
editor of the Shoe Retailer, having his headquarters inChicago. 
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Sport Shoes Everywhere 
A World-Wide Demand for Specialties 


It looks as if there is a future market for sport footwear in 
South America, for people there are taking up sports with en- 
thusiasm, and the next Olympiad will be held at Montevideo, in 
April 1919. A great throng of people who follow the sports will 
gather there to see the athletes struggle to establish new records 
in world’s sports. 

Besides, the United States’ consular-reports make occasional 
mention of the growth of tennis, golf afid other sports in South 
American countries, and the consequent demand for sport 
footwear. 

Baseball is being played in France. Baseball will be tried even 
in Jerusalem, and baseball will go with the American troops to 
Russia. The real world’s series of the future will surely be inter- 
national. 

The Athletic Federation of South America has been formed, 
with headquarters in Santiago, Chili. Japan has taken up base- 
ball and other sports. Football and tennis are played in Manila. 
It looks as if American sports would sweep around the world, 
and with them will go a demand for good sport shoes. 


Fred S. Stewart Company Goes Fishing 


A unique stunt was recently pulled off by the Fred S. Stewart 
Company, Whitehall Street, Atlanta; Ga., one of the leading 
retail shoe stores of the South. 

The Stewart Company has been in business for eight years 
and in that time has built a business that for the fiscal year 
ending July 31 amounted to well over the $300,000 mark. 
They have recently acquired an additional room that will double 
their present space. 

To commemorate their eighth anniversary they closed their 
store for a day and took their entire salesforce and some friends 
for a day’s outing, of which fishing was a feature, to a nearby 
pleasure resort. 

On the front door was this novel card: ‘Closed all day. 
Gone Fishing and Barbecuing at Jesters Mills. Open Wednesday. 
Stewart.” 





Wallace B. 

McNutt Joins 
Sales Force of 
Utz & Dunn 


John H. Voorhart, 
one of the most popu- 
lar salesmen of the 
Utz & Dunn Company, 
Rochester, N. Y., has 
enlisted in the Quar- 
termaster’s Corps, 
Chicago. He is suc- 
ceeded by Wallace B. 
McNutt, formerly con- 
nected with the W. 
J. Moyer Company of 
Grand Junction, Colo- 
rado, who will cover 
Montana, Wyoming, 
Idaho and the North- 
western States for Utz. 
& Dunn. 





Wallace B. McNutt 


Dave Morris 
on Shoe Staff 
Novelty Shoe 
Co., Chicago 


Dave Morris, who 
for a number of years 
has been with Johan- 
sen Bros., has recently 
joined the sales force 
of the Novelty Shoe 
Company of Chicago. 
In his new connection 
he will visit the trade 
in all the large cities 
of the West and South, 
where he is well and 
favorably known. 





Join the army be- 
hind the Army—be a, 
war saver. 





Dave Morris 





BOOT AND 


GTYLISH, up-to-the-minute 


shoes—backed by dependable 
quality and careful construction— 
that’s the kind of shoes your cus- 
tomers want—that’s the kind it is 
easiest to sell. 


BEALS-PRATT shoes can be 
counted upon to please the men of 
your town. They represent the ut- 
most of Quality, Style, Comfort, 
Service and Value. 


YOU can count upon BEALS- 
PRATT Shoes as business producers. 
They satisfy customers and bring 
repeat sales to your store. 


May we send our catalogue—or a 
salesman—which? 


Beals-Pratt Shoe Mfg. Co. 


Milwaukee, Wisconsin 
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Military Requirements 
BOOT JACKS 


Made of selected hard wood, polished 
with a hard wax, hand finished 


The Folding Boot Jack has had the preference for 
years, and especially so since receiving the popu- 
lar approval of the Army Officers. 


75 CENTS EACH 


pape Ets, eae 


LEATHERED 


with serviceable ooze, the non-slip pad of 
corrugated rubber 


The leather a rich dark tan shade securely fastened with 
brass pins, and set flush with surface of the Jack lends the 
finished appearance usual in Miller products. 


$1.00 EACH 
BOOT HOOKS 


HANDLES FINISHED RED 
METAL NICKEL PLATED 


PRICE 45 CENTS 


The Pair 


O. A. Miller Treeing Machine Co. 


BROCKTON, MASSACHUSETTS 
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OYAL KID is the black mate of Tan Royal. It is 

made from the best green calf skins by the most 

? successful tannage and finish, suitable for the 

very best men’s and women’s footwear. Fine, soft, rich 

appearance, beneath which is strength, long wear, and 
satisfaction. 
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American Hide & Leather Company 


NEW YORK BOSTON CHICAGO 


PLEASE SEE FURTHER PARTICULARS ON THE OPPOSITE SIDE OF THIS SHEET 
































THE FINEST TANNAGES 
AND FINISHES. THE 
BEST SERVICE FOR BUYERS 






THE LARGEST PRODUCERS 
OF CALF AND SIDE 
UPPER LEATHER 

















CLASSIFICATION OF OUR PRINCIPAL LINES OF LEATHER 
CALF AND VEALS 


(Chrome Tanned)—Royal Kid, Royal Veals, Tan Royal, Box Calf, Box Veals, Box 
Kid, No. 102 Box Calf, Dull Box, Willow Calf, Ooze Calf, Nob Calf, White Royal 
Calf, Cadet Kid, Cadet Calf, Cadet Kid Veals, Cadet Calf Veals, Dull Cadet Kid, 
Dull Cadet Kid Veals, Mat Cadet Kid, Matador Cadet Kid, Matador Cadet Kid 
Veals, Empire Calf, Empire Veals, Titan Calf, Titan Veals. 


SIDE UPPER LEATHER, ETC. 


(Chrome Tanned)—White Royal Sides, Bronko Patent, Tan Titan Sides, Black 
Titan Sides, Patent Horse, Milwaukee Patent, Black Hawk Patent, Cadet Kid Sides, 
Cadet Calf Sides, Dull Cadet Kid Sides, Empire Sides, Mat Horse, Dull Horse, 
Mat Royal, Verdun Calf. (Bark and Combination Tannage)—Satin, Kangaroo Grain, 
Kangaroo Kid Sides, Colored Cordovan Sides, Colored Willow Sides, Russia Sides. 





STORM AND HARD-WEAR SIDES 


(Combination and Bark Tannages—Black and Colored)—Boris, Zulu, Bison, Ottawa, 
Sheboygan Calf, Radium.—(Chrome Tanned)-—Waterproof, Peary Storm, Trojan. 


SPLITS 


(Black Waxed, Flexible, Chrome, etc.)—Flesh Splits, Belt Knife Waxed Splits, 
Oxford Calf Union Waxed Splits, Ooze Vamp and Gusset Splits, Ottawa Black and 
Russet Splits, Flexible Splits and Bends for Goodyear, Gem and McKay Innersoles. 


OTHER LINES 


Bag, Case and Fancy Leather; Collar Leather; Goodyear Welting, Black and Tan; 
Bark Tanned and Chrome Heeling; Pasted Stock for Counters and Innersoles; 
Innersoles cut from Flexible Splits; Flexible Bellies and Flexible Shoulders. 

















































AMERICAN HIDE & LEATHER COMPANY 


OFFICES AND STORES 

NEW YORK BOSTON CHICAGO ST. LOUIS CINCINNATI 
CALF AND SIDE UPPER LEATHER TANNERIES: 

Lowell, Danvers, Chicago, Milwaukee, Sheboygan, Ballston Spa, Curwensville, Woburn 

Shoe Stock Plant: Binghamton, New York 












































PLEASE READ THE OTHER SIDE OF THIS SHEET 
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Michigan Retail Shoe Merchants’ 
Convention 


The forthcoming convention of the Michigan Retail Shoe 
Merchants’ Association promises to be the largest and best 
meeting eVer held by this Association. The program below 
should be of interest to every Michigan shoe merchant. 


OFFICIAL PROGRAM 
MICHIGAN RETAIL SHOE MERCHANTS’ ASSOCIATION 
Grand Rapids, Mich., September 10, 11, 1918 


Monday, September 9: 
8.30 P. M. Smoker and get-acquainted meeting. 
Tuesday, September 10: 
9.00 A. M. Registration. 
10.00 A. M. Meeting of Directors. 
11.00 A. M. Convention called to order by President. 
Reading of minutes. 
Appointing of committees. Nominating. . 
Resolution. 
Special. 
Other business. 
12.30 P. M. Adjournment for lunch. 
2.30 P. M. Presentation of flag. ‘Do not miss this.” 
Invocation. 
Address of welcome. Christian Gallmier, 
Mayor. 
President’s address. 
Reports of standing committees. 
Development of Mich. Shoe Dealers’ Mutual 
Fire Insurance Co. Geo. Bode, Secy., 
Fremont. 
Address, John Strootman. Buffalo, N. Y. 
Address, William Weiner. Milwaukee, Wis. 
Papers, announce subjects later. 
7.30 P. M. SHOE CONSERVATION SHOW and en- 
tertainment. 
Wednesday, September 11: 

9.00 A. M. Report of Resolutions Committees. 

Value of Craft Associations. A. F. Sloane, 
Field Sec’y National Association, Oxford, O. 

The Making of Salesmen. Stephan A. Jay, Mgr. 
and Buyer of R. H. Fyfe & Co. Men’s Dept. 

Better Buying and Styles During the War. 

12 Noon Adjournment for lunch. 

2.30 P. M. Quick Methods of Moving Slow Stock. 

H. P. Woodworth, Lansing. 
Interview with War Economy Board. 
Mr. Johnson, Rindge Kalmbach Logie Co., 
Grand Rapids, Mich. 
Famous 4-Minute Address. Lee N. Bierce, 
Sec’y Board of Commerce, Grand Rapids. 
Addresses by visiting officials of National and 
State Associations. 
Report of Nominating Committee. 
Election of officers. 

6.00 P. M. Meeting of new officers and directors to confer 
with Mr. Sloane and arrange business for 
the new year. 

7.30 P. M. Conservation banquet and entertainment. 
Toastmaster, H. P. Johnson, editor, Grand 
Rapids News. 

“Something Novel” 
Address. “‘War and American Business.” Lee 
M. Hutchins, Director National Credit Men’s 
Association. 


Address, Rev. A. W. Wishard on the War. 
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Connecticut Merchants Enjoy Outing 
On Beautiful Lake Quassapaug 


The annual outing of the Connecticut Shoe Retailers’ Associa- 
tion was held at Lake Quassapaug, near Waterbury on Wednes- 
day, August 14. 

Seventy members with their employees enjoyed a finely served 
dinner in a grove on the banks of this beauty spot of Connecticut. 
The scenic splendor of this lake is quite unusual and with good 
roads leading to it, makes an easily accessible and thoroughly 
pleasing place for an afternoon’s pleasure. After dinner, the 
usual athletic sports were run off, including a 1918 fresh egg race, 
a fat man’s race, ball game, etc. Many timely discussions ap- 
pertaining to business affairs were takén up by the members in a 
thoroughly informal way. All transporting was done by autos 
and the ride to and from the lake was a pleasure to all. 

The success of the outing was largely due to President J. C. 
Sherwood of Waterbury, whose efforts to entertain were 
of the most untiring and pleasing nature. 

Delegations were 

=, +(present from Hartford, 

Danbury, Bridgeport, 

New Haven, Meriden 

and many other cities 
and towns.. 


Selby Shoe 
Company 


Has New Repre- 
sentative in 
Missouri 


R. L. Gilbert will 
hereafter represent 
the Selby Shoe Com- 
pany of Portsmouth, 
Ohio, in Missouri. 

Joe Quinn of Sedalia, 
Mo., who has formerly 
covered this territory, 
has joined the colors 
and now is in the Offi- 
cers’ Training School 





R. L. GILBERT 
Missouri Salesman for Selby Shoe Co. at Camp Pike. 





Mountain States Shoe Retailers’ Asso- 
ciation Convention 


The youngest of the group of associations under the N.S. R. A. 
Banner is getting down to business in a hurry. The Mountain 
States Association consisting of the states of Colorado, Wyoming, 
Utah, Arizona and New Mexico, was organized on July 9, last, 
and will hold its first annual convention at Albany Hotel, Denver, 
Colorado, Wednesday and Thursday, September 4 and 5. 

Although this association is young, the men behind the move- 
ment are working like veterans and their program for the forth- 
coming convention bids fair to rival that of any of the older asso- 
ciations both in interest and timely topics. 

Manufacturers and wholesalers are invited to display their 
lines at the convention, since the attendance promises to be 
large. An exceptional opportunity is presented to reach a lot 
of buyers at a great saving of time and expense. 





A good slogan for your Findings Department is—‘Display 
and Demonstration.” 
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More Shoes Now is the time for the Shoe 
Harvest---and it’s all yours if 
you go after it earnestly---if you : 
ht advertise consistently. 


ee ee eT TTT UILLL LLL cLLLLLLL LLL cL cLLL coo LLL CLL 


























MITIIIIITIITITII 





























No. 868, 25c 


Are You Ready For School? We Are 


We have lots and lots of good, sturdy shoes for 
boys and girls---dressy, stylish patterns, healthy, 
comfortable lasts. 

And Blank’s School Shoes wear well. We do not say they 
won’t wear out but we do say they will last as long as any 
shoe you can get for a healthy boy or girl and a great deal 
longer than most. 

The reason for this is that the makers from whom we buy are 
specialists in children’s shoes. -T hey know where the wear comes 
and they fortify these points as far as it is possible to do so. 


BOY’S LACE SHOES 
Gun Metal Calf, stout sole, natural shape last. For the little 
chaps between five and ten. 
$2.50-$3.25 
Gun Metal Calf, mannish last, heavy sole. A dressy and serv- 
iceable shoe for the upper-grade and high-school boys. 
$3.00 to $5.00 _ 
LITTLE MISSES’ pen 
Black Calf high shoes, spring heel, roomy shapes, medium soles. 4 


$2.00 to $3.25 














No. 869, 25c 
Shoe Economy 


AVE you a pair of serv- 

H ice shoes into which 

you change when just 
knocking about? 


You really should have, as you will 
save your lighter, dressier shoes a 
lot of hard wear and yourself con- 
siderable money in the course of a 
year. 


This Service Boot of ours is made 
of heavy tan calf, plump sole, a“ 
type last, and is priced at $3.6 
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Tan Calf Lace, medium heel, military type of last for growing 


















girls. A dressy and serviceable Fall and Winter style. E » 
$3.00 to $5.00 TR 
. | Fy: 
A Special “‘Saturday’’ Shoe L J AZ 4 
With shoes as high as they now are, and with boys as hard on | *y 
shoe leather as they always have been, we have put in a line of ¥ 






special play shoes just for knocking about. They are sturdier 
than most school shoes and they’re cheaper. 
Prices range according to size 


From $1.75 to $2.50 
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Never before have there been such regula- 
tions and restrictions in the making of 
shoes---never before has the public been 
so keen to know what you have to say on 
style and prices---Tell them--- Advertise. 
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| Fall Style Note a 


“A pleasing combination 


| for street wear 1s a patent In Women’s Shoes 
| or dull leather pump with : 
white or gray spats” At Blank’s 


with extra weight a hand in the designin 
soles and high heels, that we of women’s shoe 1 


| E have some _ very 
handsome pumps, Wn Uncle Sam taking 





| are offering at considerably Som there never have been 
| reduced prices. : such striking changes in shoe 
| Worn with spats they will style as this season. 
| give excellent service for sev- 
| eral months to come, and then Tops are lower, being reduced 
| when Spring comes again you to eight inches. Leathers are 
| have a handsome pair of limited to black and white 
pumps bought at a much less and two shades of tan, with 
price than they will be sell- bronze permissible for every 
| ing for at that time. wear. 
| PATENT LEATHER PUMP And there are many other changes 
High Curved Heel $4.65 in lasts and patterns. Regardless 
DULL CALF PUMP of these restrictions, however, the 


Seraight Military Heel, $6.50 shoe designers have produced some 


of the handsomest models in years, 








SPATS and we state in all confidence that 

White Gray Tan you will be particularly well pleased 

We have a very handsome dis- with the results, as shown by the 

play = pone nea a attractive models now on display 

ive- — ° 
$3.50. As only the best of ma. a oe 

terials are used in their manu- Make it a point to pay an early 

facture, excellent wearing qual- visit to Blank’s and get first-hand 
ities and fast colors in cleansing ‘ : es ae 

information on “what is right in 





are assured. 











shoe style” for Fall. 
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Blank’s Big Value 
Dollar Sale 


OMEN’S Oxfords 
and Pumps at great 


reduction in prices. 

This big dollar sale is our 
final effort in making room 
for our Fall goods—in getting 
the balance of our Summer 
stock sold immediately. 
Every pair of shoes—and 
there are hundreds included 
in this sale—is priced at $1.00 
per pair. 

No imperfect goods—nothing 
but honest values and only 
goods formerly sold by us at 
prices from $3.50 to $6.00. 


Women’s Oxfords 
Grey—White—Tan. High Louis 
Heels, Medium Military Heels. 

ONE DOLLAR PER PAIR 


Women’s Pumps 
Leather and Fabric, Rubber and 
Leather Soles. All Styles of Heels. 
Some especially good values in the 
smaller sizes. 


ONE DOLLAR PER PAIR 
Other wonderful values in ox- 
fords and pumps. 


$2.85, $3.15, $3.60, $3.85 
BLANK’S 

















MNeolin Soles 


ib view of present 
market condi- 
tions it is most im- 
portant to vow the 
quality of soles used 
inyourrepair work. 
NeOdlin Soles are 
uniform and high 
in quality, there- 
fore, satisfactory to 
your customers. 








No is there any 
question of 
the guahty of Wing- 
foot Heels either. 
Wingfoot Heels 
have that firm resil- 
ience which makes 
for wear and cush- 
1ioning capacity. 


They are guaran- 


teed to cut-last all 
other heels. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 
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Outing of the Kaut-Reith Branch of the 
Juvenile Shoe Corporation 
A Real Picnic Unique in Many Ways 


450 Employees and Guests 
of Kaut-Reith Starting 
for the Big Outing 


Overall Girls Vie with the Men 
for Tub Race Prizes 


the employees of Kaut-Reith, Carthage, Mo., branch of 
The Juvenile Shoe Corporation, St. Louis, was all the 
success it promised to be. Fully 450 persons were present. 

All entered into the spirit of the field day exercises with great 
enthusiasm, whether participants or onlookers. All the athletic 
events were hotly contested. The program consisted of the 
following events: Greased pig race, greased pole race, button 
race, sack race (open), three-leg race (open), girls’ potato race, 
girls’ running race, shoe race, boys’ running race, peanut chase, 
boys’ tug-of-war, girls’ tug-of-war, tub race (open), swimming 
race (open); judging trade-marks—Jack Horner, Kewpie Twins, 
Playhouse, Fairy Tale, Punch and Judy, Sportwalk, Seminary 
Girl; march of overall girls to dinner; oldest man or woman pres- 
ent at the picnic; lunch, ball game, dancing. 

The picnickers left Carthage in the morning at 8 o’clock in 
special cars. The crowds gathered promptly and moving pic- 
tures were taken when the car doors were opened, showing the 
throngs crowding on to the car steps and climbing to the tops. 

The four special car scarrying the picnickers bore large ban- 
ners on each side, on which were printed the firm name and vari- 
ous trade-mark names used by the company. 

Most of the girls and women who participated in the athletic 
events, and several others, wore overalls. The greater freedom 
of movement thereby afforded seemed a great convenience, and 
some Of the overall wearers said they had never had so much fun 
at a picnic before. 

After dinner, the overall girls formed a parade, which was 
headed by Joe Meigs, foreman of the fitting room, who was 
forced by the girls to wear a woman’s dress. 


Ts big Field Meet, held at Lakeside Park, July 20, for 







Not Farmerettes but Shoe Workers Ready for the 
Sack Race 


The contest in trade-mark costumes was postponed until im- 
mediately after dinner. Otherwise the full morning program 
was carried out on schedule. 

The baseball game between men of the cutting, sole leather 
and packing rooms gs. men of the lasting and making room occu- 
pied most of the afternoon, and resulted in a score of forty runs 
to one in favor of the former. 

It was a merry, hungry crowd which, after the morning con- 
tests, gathered at the dinner table. 

The “‘generals-is-somo” of the outing were George W. Keen, 
vice-president, and E. Alden, superintendent, and to these gentle- 
men belong the credit of the big success. The following com- 
mittees ably assisted: 

Reception Committee—Mrs. Walter Randall, chairman; Miss 
Helen Wharton, Miss Rose Faullner, Miss Mabel Jackson, Miss 
Leona Bradley, Miss Ethel Shannon, Dick Aylward, Scott Day, 
Charles Arf, Frank Kellogg, Ira Moss, Walter Randall and 
Hugh Turner. 

Judging Committee—Chester F. Reith, Mr. and Mrs. A. L. 
McCall, Mrs. Elijah Alden, Mrs. George W. Keene, Mrs. Walter 
Hubbard and Harry L. Davis of the “Boot and Shoe Recorder.” 

Sports Committee—J. E. Minges, E. J. Katzer, C. T. Griffith 
and Miss Stella Earle. 

Prize Committee—A. J. Rohde and Walter Hubbard. 

Badge and Photograph Committee—C. W. Wetherell, E. J. 
Katzer and J. C. Yunker. § 

Dinner and Refreshment Committee—Mrs. J. E. Minges, 
Mrs. George Kiekenapp, Mrs. Charles Bastam, Walter Hub- 
bard and Mrs. Mabel Curry. 

Trans. and Park Committee—Wm. Jasper and Elmer Tinder. 
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In Stock Today <xA-FRANCE= 


WENTY-TWO LA FRANCE 
“‘Win-the-War” styles for Fall 
and Winter are ready for shipment. 





Styleful in the spirit of the times 
and full of traditional LA FRANCE 


value. 


Williams, Clark & Company 


Makers of La France Shoes for Women 
LYNN - - - MASSACHUSETTS 


Boston Salesrooms, 183 Essex Street 





The illustration shows 


223—Gun Metal Calf, Welt 
A 
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Uncle Sam Safeguarding Country 
Against Enemy-Made Goods 


How Uncle Sam is safeguarding the country against the en- 
trance of merchandise from neutral countries in which an enemy 
subject, or an ally of the enemy, may have any interest what- 
soever, direct or indirect, was pointed out recently by Ansel R. 
Clark, manager of the Boston office of the Bureau of Foreign 
and Domestic Commerce. So thorough is this protection, and 
so well has this country co-ordinated its regular and wartime 
departments, that, through the co-operation of the War Trade 
Board, the Department of State, the Treasury Department and 
the Department of Commerce, a system has been developed 
whereby it is well nigh impossible for the smallest products to 
enter the United States, unless the shipper has proven to the 
satisfaction of our consular officers abroad that the goods are 
absolutely untainted by an enemy interest. 


Export and Import Licenses Are 
the Media of Foreign Trade 

The organization of the War Trade Board now enables ex- 
porters and importers to bring in or send out merchandise of 
certain classes, and under certain regulations. Export and 
import licenses are the media of foreign trade today. But inas- 
much as the importer in this co. atry cannot always ascertain 
just what interest, direct or indirect, some enemy subject may 
have in the commodity he plans to import, our Department of 
State has issued instructions to its many consuls in neutral 
countries, to the effect that they shall not certify consular in- 
voices, unless they are accompanied by a separaté declaration 
by the manufacturer, owner, purchaser or seller, or duly author- 
ized agent of either, stating that no enemy or ally of enemy has 
any interest in the transaction. What is more, in the case of 
exports to this country from certain neutrals, the declarations 
and certificates must contain the additional statement that the 
merchandise was not manufactured or produced in enemy 
territory. 

The War Trade Board controls this activity by the issuance 
of import licenses, followed by the co-operation of the Customs 
Division of the United States Treasury Department, which, be- 
fore any such merchandise can be admitted into this country, 
necessitates the exhibition to the collector of customs of a con- 
sular certificate as above outlined. 

These regulations, of course, do not apply to shipments for 
which an enemy trade license has been issued by the War Trade 
Board. This certificate of interest, or origin and interest, re- 
quired in the case of merchandise imported from neutral coun- 
tries, except where the transaction is covered by an enemy ‘trade 
license, has been frequently overlooked by the business interests 
of this country, and is a point well worth taking note of, accord- 
ing to Mr. Clark. 


Charles M. Schwab’s Definition of 
American Aristocracy 


The aristocracy of today, the aristocracy of the future, is 
not going to be the aristocracy of birth or wealth, but the aris- 
tocracy of people who do things for the good of their country and 
their fellow-man. 

The day is past when there is a rich man, a poor man and a 
middle-class man. We are men together today, in one great 
cause, heart to heart, shoulder to shoulder, true Americans 
that will stand together as long as life lasts, for the protection 
of our homes, for the protection of our families, for the protection 
of country, and that the world in the future may be safe, may be 
democratic, and may be happy for our children and our grand- 
children for centuries to come. 

I want to say here that no body of men in this great country 
has put aside private interests’ regardless of individual gain and 
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placed their shoulders to the wheel as have the advertisers and 
advertising men. It is as conspicuous an example of unselfish 
patriotism as I have ever seen. 


Tentative Draft of New Revenue Bill to 
Be Submitted Soon 
Measure Will Affect Every Individual in America 


The House Ways and Means Committee expects to complete 
its tentative draft of the new Revenue Bill in time to submit it to 
the House of Representatives before the last of August. The 
object of the bill is to raise $24,090,000,000 with which to provide 
means for carrying on the war during the current fiscal year. 





Bill Must Pass Through Five Stages 
Before Becoming Effective 

Because this bill affects the American public generally it is well 
to bear in mind the five stages through which the bill will pass 
before it. goes to the President for signature. These are: The bill 
is framed by the Ways and Means Committee of the House. 
This committee will report the bill to the House where it will be 
subjected to limited debate and possibly some amendments and 
then passed and sent to the Senate. The Senate will turn the 
bill over to the Senate Finance Committee where the bill may be 
practically made over or the provisions of the House may be 
altered or new ones added. It is then reported to the Senate 
where it will be debated and passed. After the original bill is 
altered by the Senate the bill goes to a Conference Committee of 
senators and representatives who finally report back a compro- 
mized draft on which both houses can agree. 

When this bill becomes law there will be urgent need for boards 
of review to interpret its provisions, such bodies as have always 
been used in the execution of tariff laws—boards whose duties 
shall be substantially those of referees. The act will embody 
exceptions and provisions to eliminate as many inequalities as 
possible, but still any general law of this kind must work indi- 
vidual hardships in innumerable cases, hardships that should be 
relieved without compelling the sufferer to resort to the slow and 
expensive process of the courts. 





4; Sherman Returns to Russia 


Salesman Who Sold 10,000,000 Pairs of Shoes 
Tries It Again 


- George C. Sherman has left his spacious office in a downtown 
Chicago skyscraper and started back to face the perils of war torn 
Russia. 

George C. Sherman is a name with which to conjure to the 
mind’s eye tales of shoes and dollars by the millions. His return 
from Russia to Chicago was preceded last Winter by stories of a 
world’s record deal this enterprising salesman made in selling 
shoes to Russians. 

The shoes he sold are said to have figured some 10,000,000 pairs. 
The dollars to be paid for them are reputed to have totaled 30,- 
000,000. Some say the dollars numbered a great many millions 
more. 

The dollars were to be paid before the shoes were delivered, and 
a statement given to-day to the Daily News by George C. Sher- 
man’s son, R. M. Sherman, aptly recites that: 

“The most interesting feature of this unusual transaction is the 
fact that these shoes have all been paid for in American dollars 
and successfully delivered in Russia.” 

Now the speedy shoe salesman is on his way from Chicago to 
Russia to arrange for delivering safely further shoe contracts 
running into more millions of pairs and more millions of dollars. 
He may be gone a long time, and meanwhile he expects to learn a 
whole lot about conditions in Russia which ordinary Americans 
can’t get at. 
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An Up-to-the-minute 


Tongue Pump 


No. 3593—Turned Pattern 


Tongue Pump with Solid 
Steel Beaded Buckle, 214- 
inch Full Louis Celluloid 
Heel with Aluminum 
Plate, on our 73 Last, 


Retails............. $7.50 
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UP AGAIN TO STAY 


IF WE CAN HELP IT 






What may be in store later will find us prepared. Now we are just about coming 
out of the severest drawback we have had this year. 


Surely you have heard of the strike in Brockton. Not that we want to burden 

you with our troubles, but we are anxious to have you know that, aside from 

the several handicaps resulting from the ‘National Situation,” we were up 
against this additional obstacle. 

Orders will be late. But brooding won’t remedy the situation. Practically 

every retailer will suffer as a result. Yet, as we are about to resume normal 

operations, there is every reason to believe that we will come out in good shape. 

As we see it now, we will stay on the road to progress. But no matter what 


PATIENCE 
INDULGENCE 
CO-OPERATION 


will help make things more pleasant. Steady yourselves against the future. 
Conserve your resources so that other burdensome factors can be met and 


overcome. 
Our business owes a lot to your continued patronage. We therefore feel confi- 
dent that you will accept our decisions and acts as the results of judgment pointed 
towards our mutual welfare. 

You can satisfy yourself that you are getting the best available in service if you 
will keep in mind our creed— 


“The Customers’ Interests Are Second to None” 




























Diamond HhosC 


Factories Salesrooms 
BROCKTON NEW YORK CITY 
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ieel- Sally 


FALL STYLES 
THAT ARE RIGHT 


IN STOCK IN STOCK 








ORDER ‘cer 


8-inch Lace Boot. All 

NOW Burgundy Brown 
Side Lea. Imt. Str. 

Perf. Tip, Lea. Welt 

12-8 Military 

No. 135 Last. 


Code Name: Ginger 
No. 672-3 Price $4.75 


WELT 


Imt. Str. Tip, Seal Brown Calf Oxford, 
Leather Welt Sole, 12-8 Military Heel, No. 
135 Last. 

Pr Stock 


B, 3% to7 

C, 2% to7 

D, 24% to7 
Code Name: Arrow 

Price $4.50 


No. 181-44 
TURN 


8-inch Havana Brown, Dressy Kid Boot, 
Plain Toe, 16-8 Full Breasted Lea. Louis 
Heel, Vanity, No. 170 Last. 
In Stock 
A,4 to7 
B, 3% to7 
C, 244 to7 AT-ONCE 
Cali Mommas hath DELIVERY D, 244 to,7 
e Name: Auburn . r 
Price $6.25 Code Name: Calumet 


No. 611-7 
WELT 
8-inch 34 Foxed — Bal, Black Side Vamp 
and Mat Top, Stock Tip, 8-8 Military 
Heel, Last 115. 


Price $4.25 


Same in All Tan Side, 611-49 
Code Name: — 


Price 


Same in Black Kid, 181-45 
Code Name: Canteen 
Price $5.40 





LUNN & SWEET SHOE CO. MANUFACTURERS AUBURN, MAINE 
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What Are You Doing to 
Offset the Increased Cost 
of Doing Business? 


Help is demanding increased wages—and is hard 
to get. 

The actual investment in shoe stocks has doubled 
in the past few years. 

What are you doing to keep up your percentage 
of profits in the face of these and other increased 
costs? 

There are two things you can do— 


—Sell shoes faster. 
—Cut down your stock. 


Yes, you say, but how? 

By concentrating your purchases on a line that is salable, that 
takes less clerk time, that less experienced clerks can sell, that 
has a demand among the women of your town. 


. This concentration, if the line gives you enough range in styles and prices, 


will help you cut down the size of the stock you must carry to meet your 
trade demands, by avoiding duplication, “carry overs” and by securing 
better service from the one manufacturer from whom you buy the line. 


The Red Cross Shoe has a style and price range large enough to meet 
every reasonable demand. And it is ‘the most salable shoe in America.” 
Years of consistent advertising have made the Red Cross Shoe. the fore- 
most women’s shoe in the opinion of millions of American women. 


If you are interested, we shall be glad to show you how a representative 
stock of Red Cross Shoes will not only enable you to fill every call you 
have, but will actually increase your business. This statement is not 


theory. It is based on the experience of hundreds of shrewd shoe 


merchants. 


Write us today. You incur no obligation by doing so. 


The Krohn-Fechheimer Co. 
625 Dandridge Street .°. Cincinnati, Ohio 
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Model No. 532— 
This trim, sensible 
model comes in ma- 
hogany or dark tan 
calf. 








Model No. 525—A 
black glazed kid 
boot, characterized 
by its extreme sim- 
plicity. 





8 











IHESE are some of 

the models chosen 
by Red Cross Shoe Ac- 
credited Agencies for 
the coming season’s 
selling. They are be- 
ing featured in our ad- 
vertisements in na- 
tional magazines read 
by nearly every wo- 
man in each dealer’s 
community. 








Model No. 535— 
A stylish black kid 
boot on the com- 
bination last. 






**Bends with your foet”” 
Trade Mark 


Model No. 533— 
Fashioned of gol- 
den brown kid in 
studied simplicity. 


Model No. 542—A 
charming combina- 
tion in brown kid 
vamp and cloth top 
to match. 
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d WILLIAM-TECUMSEH- SHERMAN D) 
N Born Feb.8,1820- Died Feb. 14, (891 YZ, 
Ke Famous General and Hero » 
Y of the Civil War ‘NS 
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“So We Made a Thoroughfare for Freedom” 


Sang the soldiers who followed Sherman, Sterling American General, in his 300 mile 
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aN march from Atlanta to the Sea—a brilliant military achievement. UN 
i O 
=) The most brilliant achievement in the history of leather is the production of Ke 
ay STERLING PATENT COLT and STERLING PATENT KID. v- 
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Mii THESE FAMOUS SHINY LEATHERS MAKE THE ROAD TO SUCCESS IN THE SHOE BUSINESS, Wy 
x BECAUSE THEY MAINTAIN THAT HIGH GRADE OF QUALITY WHICH CUSTOMERS DEMAND. A 
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Both retailers and manufacturers consult their own best interests when they order the 
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BRISTOL PATENT LEATHER COMPANY - : BOSTON, MASSACHUSETTS 
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Men who stay young have a 
leaning toward “Glove Grip” 
shoes. Styles are sensible, shoes 
are flexible, and the “Glove 
Grip” features assure comfort. 
There’s money in “Glove Grip” 
shoes for you. Sample this line 
and see how easy it is to cash in 
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“Come back at us for a 
catalogue” 










Model No. 46 
Combination Last. A Glove 
Grip Bal of Surpass Kid, 8-8 
Half O’Sullivan Rubber Heel. 
Sizes A, 7 to 11; B and C, 6 to 
11; D and E, 5 to 11. 

IN STOCK | 
PRICE $6.35 “* 


N. B.—This model is designed 


with instep two widths narrower 


IN STOCK than the ball and fits perfectly 


the foot with a low instep. 


oo 802° RICE BUILDING = 



















e BOSTON OFFICE °* 
eS 


























More Time Required for Deliveries 
Shoe Merchants Gain by Ordering Early 


E wish to take this time to suggest to our customers that they anticipate, 
as much as possible, their wants on Stock Shoes, for the reason that demand 


all over the country is almost unprecedented. 


Retailers have been in the habit of feeling that it was an easy matter to get shoes out 
of Stock when wanted. This is as true as it ever was, so far as 


“KEITH KONQUEROR’? SHOES 


are concerned, except that the labor shortage in the Shoe Manufacturing Industry, 
being as great as in any line, does not allow the volume to be as great, and certainly 
increases the length of time necessary to make shoes. 


We ask you to work with us in giving us as much time as possible for deliveries. 


The Preston B. Keith Shoe Company 
Brockton (Campello Station), Mass. 


New York Office Boston Office 
299 Broadway Room 415 207 Essex Street 
N. B.—Interest Yourself in Unlocked Process Shoes 
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HE SMITH-BRISCOE 

models for Spring and Sum- 

mer, 1919, are at your ser- 
vice. Our salesmen are starting 
out with the Steadfast line from 
which all non-essentials have 
been eliminated, but which 
in point of high-grade style and 
profitable salability has never 
been excelled. 


You will be agreeably surprised at 
the values and will appreciate the 
advantages of buying from a firm 
that has been able to make its stock 
purchases at the right, economic 
moment. 


Perhaps you are short of fall mer- 
chandise — our salesmen have a few 
high shoe models with them. 


A line to the factory will bring a = 4 y/ nema 
representative to you. V// 


with Brigcoe Shoe Go Inc. 
Moher 
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“The Flexible Cork Innersole That's Built Into the Shoe” 


When the Family Goes A-Walking 


Strenuous times like these demand physical fitness, and 
walking is good for the whole family, from Mary Ann 
to grandmother. More than ever, walking shoes. are 
in demand, for people have learned that light turn shoes 
were not built for utility. 


When your customer asks for a walking shoe, what do 
you bring forth—an ordinary boot or oxford, or one that 
offers unusual qualities of comfort and service? If your 
shelves contain walking shoes built with Korxole inner- 
soles, you can honestly tell your trade that those shoes 
are more cushion-like, water-repellent, and permanently 
comfortable than any others you can recommend. After 
they have worn Korxoled shoes once, they will appreciate 
your interest in their foot comfort, and ask for Korxole 


again. 


Korxole, which is a cork composition, is being used by 
more and more manufacturers as they learn its merits. 
If you want to know where Korxoled shoes, for men, 
women and children may be purchased, we will be glad 
’ to send you a list of those shoemakers who use the ma- 
terial in one or more lines. 


Armstrong Cork ‘Company 


132 Twenty-third Street 


PITTSBURGH, PA. 
BRANCHES IN THE PRINCIPAL CITIES 
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Lace shoes fitted with old-fashioned, regular 
eyelets are nicer looking, neater and more at- 
tractive than when blind eyelets are used. 


They look much better after they have been worn a 
while; the eyelet holes are not then frayed out, as is the 
case when the blind eyelets are used. Some will say that 
the regular eyelets are not so flexible over the instep asthe 
blind eyelets, but this is a state of mind and not a fact. 




















If you will insist upon the regular Diamonp 
Branpb Fast Cotor EYE et, which is the best eye- 
let in the world—always holds its color, and will out- 
wear the shoe—you will then have something that 
will be satisfactory in every way. 





Many a nice shoe has been discarded because a 
brassy eyelet has appeared, the enamel having worn 
off. With the Diamonp Branp Fast Cotor EYELET 
this cannot occur. 


\ United Fast Color Eyelet Co. 


Boston, Mass. 
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Sita sa een 


Smith’s Superior 


Shoes 


FOR WOMEN 








No. 2051. Brown vici kid, 9-inch No. 2052. Patent leather, 9-inch No. 2851. Havana brown, 84-inch 


lace, brown Nu-buck top, plain toe, lace, olive Nu-buck top, plain toe, lace, plain toe, Louis heel, McKay. 

Louis heel, single sole, Goodyear Louis heel, single sole, Goodyear B,C, D. 2% to 8. $6.25 
welt. A,B,C,D. 24%to8. $7.25 welt. B,C,D. 2%to8. $7.00 

es — Havana brown, 8 )4-inch 

ace, scallop top, imitation stitched 

These Popular Numbers IN-STOCK tip, 11-8 inch heel, single sole, McKay. 

for Immediate Delivery C,D. 244 8. $6.25 


R-D-SMITH & SONS CO: 


CHrireaGo 
Jade Good £11359 == ATITEVER SINCE 
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ACECALF 


HE most desirable 

colored calf leather — 
especially adapted for 
men’s and women’s fine 
shoes. It has a 


Distinctive character 
Deep brilliant lustre 
Silky texture. 


Color 909 is 
the popular shade 


J.S. Barnet & Sons, 


(Incorporated) 
Tanneries: LYNN, MASS. 


Salesrooms, 75 South Street 
Boston, Mass. 
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GOOD BUSINESS 


“Gentlemen: 

**Acknowledging yours of the 7th, enclosing month- 
ly memorandum of accounts paid and discounts 
earned, we note this covers all bills due and a num- 
ber due July 30th for goods just arrived. 

“Your buying office’s representative advised us 
that four different firms whose names he gave us had 
declined to by your orders. 

“We find that those firms are not subscribers of 
ours and must have declined your orders on infor- 
mation obtained from other sources. We have 
checked hundreds of orders for your account and 
have advised no one to decline. 

“We will continue to check so long as you cooper- 
ate with us as you have done in the past, by advis- 
ing us as to your progress, at the same time paying 
your bills in a satisfactory manner and buying 
conservatively. 

“Yours very truly, 


“THE CREDIT CLEARING HOUSE” 


Our members are supplying this retailer 





The Credit Clearing House 
“Builder of Better Credits” 


Offices in all important cities 
Executive Offices: 440 Fourth Ave., New York, N. Y. 
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P erfection 


Cardlettes 


With the Sharp Shoulder and Broad Wear- 
ing Surface 





They do protect 
They do stop uneven wear 
The do prevent runover heel 


They don’t scratch floors 
They don’t wear slippery 
They don’t drop out 


PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., Giz. 
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Nineteen Per Cent 


For the manufacturer or retailer who is not fully awake ° 
to the zremendous importance of Neblin Soles in the business 
of making and selling shoes, here is a fact to ponder: In 
a consumer investigation covering extensive territory, it 
was brought out that a fraction over nineteen per cent of 
all the people in that territory have worn Nedlin-soled 
shoes. Remember—more than 19%. 


















The Goodyear Tire & Rubber Company, Akron, Ohio 


NeolinSoles 


Trade Mark Reg. U. S. Pat. Off. 
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The profitable line of shoes is the one 
which takes this fact into considera- 
tion. It is not designed merely to 
offer “something different,” nor yet 
waits until a design has been so 
thoroughly established that it no 
longer has novelty. 


The LINDNER line includes the 
styles that are well on their way 
toward legitimate popularity. It 
places them on your shelves 
long before the crest of such 
popularity is reached. It is 
‘a most profitable line to 
know. Do you know it? 








OMEONE has said that Fashion 

is ridiculous at two stages of its 
existence—at its birth and at its 
death. 
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THE LUNDIN SHOE 


is part of a perpetual Fashion Pag- 
eant-a Pageant of Satisfactory 
Footwear for Men. 


Lundin Shoes are satisfactory 
because they are made by sup - 
erior workmen out of selected 
materials cut according to the 
latest and original designs.-9 


LUND-MAULDIN Co. 


MANUFACTURERS 


i ie 07 0) 68 F— U.S.A. 














IN STOCK 


It May Be Necessary to Change These Prices Any Mem 


WOLTERSHOES 


E 


“IT BENDS SO EASY ™ 


134—Gun Metal Vamp, Dull Kid Top, 8-inch 42—Glazed Kid Vamp, Dull Kid Top, 7-inch 
36'La Imation Tie. He == are mt: Hexible —— Pies: cs sites . -% 
Last. to 4to an to 167—All Glazed Kid, 8 1-2 inch Turn, 2 1-8 inch 1 eepye 1-2 et 
D, 3 to7 1-2. Net, 30 days $4.90 Full Louis Covered Heel with Plate, 89 Last. AA, reeaaes $4.8 
to jn 31 1-2 to 8; B, 3 to 8; C and D, »21-2 108. 
ys 


145—Nut Brown Russia Calf, 8-inch Welt, Imi- 
Po NEA a 
143—All Glazed Kid, 8-inch* Welt, 13-4 inch Cu- o 3443 i 06 
ban Heel, 31 Last. AA. 41-2 to 9; A, 4 to 9; B,C joes to 7 1-2," Net, 36 days _ 
ee Sa ase Lops Hes BO Last AA 4 1-2 108: A, 


votes: $b 'and D3 to 9. Net, 30 days. . . . $4.00 


—_ x and Pa cee Cloth 
41088. 


THE HOLTERS COMPANY - - Cincinnati 


150—All Glazed Kid, 8-inch Imitation Turn 164—All Glazed Kid, 8 1-2 inch Welt, 21- inch 165—All Glazed Kid, 8 1-2 inch Turn, 2 1-8 inch 
21-2 inch Leather Louis Heel, 89 Last. 3 1-2 Leather Louis Heel, 89 Last. AA, 4 to 8; A, 3 1-2 Leather Louis Heel, 89 Last. AA, 4 to 8; A, 3 1-2 
to 8; B,C, D,3to8. Net, 30 days $4.90 to 8; B, C and D, 3 to 9. Net, 30 days $5.60 to 8; B, C and D, 2'1-2 to 8. Net? 30 days. . $5.60 
NOTE :—Add 10c a pair to above prices on all orders calling for less than six pairs of any one style. 
i 








READY TO SHIP NOW 


| ent Because of the Uncertain Conditions in the Market 


HOLTERSHOES 


“IT BENDS SO EASY % 


136—Glazed Kid Vamp, Dull Kid Top, 7-inch 
Flexible Welt ‘ ‘Sofshu,”’ | 1-2 inch Common Sense 
re to 9. Net, 30 days au aie $4.75 i 1 , “a Si Miltary Heel wont ‘op Last AA 
166—All Glazed .Kid, 8-inch Welt, ieee a Cu- ‘ ~2 inc. 
re Heel, Imitation Straight Ti to B: A 4to 8; B, 3 1-2 to 8; Cand D 3to 8 New 
to 8; A, 3,1-2 to 8; B, and, 3 
ys 


i 171—Brown Novilla Kid, 8-inch weit, J 13-4 inch 
2 1-8 inoh Imitation Steal ine iy 1 Jinch M Sone ES Sheet a. Me! oe dase 2 S28 
5 A B18 35 Laat. | A Arai to 71-2; B, C and : a , see: = 





It May Be Necessary to Change These Prices Any 
Moment Because of the Uncertain 
Conditions in the Market 











72—Patent Colt, Whole 5 ay? Oxford, Turn, tye i uare pee t Pump, Turn, 174—Gun Metal V: ane. GC Nubuck Top, 8- 
i-8 inch Leather Louis 89 Last. AA. uis Heel, 89 Last. AA, inch Welt, 13-4 inch Cuban Heel, 91 Last. AA, 
1-2 to 71-2; A, 3 to 8; B ena C. 2 1-2 to 8; 3 10.8; B and'C. 2 1-2 to 8; 4 to 7 1-2: A, 3 1-2 to 7 1-2; B and C, 3 to 8: 
to7. Net 30 days z a $3. 7 3 to 7 1-2.’ Net, 30 days 


NOTE:—Add 10c a pair to above prices on all aah calling for less than six pairs of any one style. 


THE HOLTERS COMPANY — - - - Cincinnati 
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Union Stamp Footwear 


Footwear for all the people all the time — Union Stamp 
footwear — may be secured in all grades, at all prices for 
every member of the family. 


If you are not handling Union Stamp footwear, you are 
not reaching out for the trade of the Union men in your 


community. 


Let us send you a list of manufacturers producing Union 
Stamp footwear, as a guide to later purchases. 


For the progressive retailer “the Stamp’s the thing”. 


Boot and Shoe 


Workers’ Union 


Affiliated with the American Federation of Labor 
246 Summer Street Boston, Mass. 


JOHN F. TOBIN : : General President 
CHARLES L. BAINE : Gen’! Sec’y-Treas. 


eno & SHO 
WORKERS UNION 
union) sraM 


Facto 
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Havana Brown Vici Bal 
Panama Last 
1 inch broad heel 


8 


























Dark Russia Calf Bal 
Ramrod Last 
Inv. Eyelets 





(Frame pane REG. 


CARE TO DRESS WELL 


Barr 
Shoes 


N footwear quality is the first de- 
mand—quality in material—quality 
in workmanship. 


In Barry Shoes the quality value ranks 
high. Augmented by Textan Soles, 
Barry Shoes will prove the liveliest 
sellers in your shoe section. They'll 
speed up  turn-over—build satisfac- 
tory and lasting business. 


Barry Shoes with Textan Soles indi- 
cate wide-awake _ merchandising—the 
secret of modern business success. 


T. D. BARRY CO. 
BROCKTON, MASS. 
Boston Office: 
183 Essex Street, Room 204 


New York Office: 
200 Fifth Avenue 
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SPECIAL WAR SERVICE 





INFORMATION AND FACILITIES 
OFFERED BY THE 


New England Shoe and Leather 


Association 
TO ITS MEMBERS .- 


GENERAL WAR SERVICE 


—Regular Reports on file, and special 
Reports and Information procured 
from all the various Government 
Departments, Bureaus, Commis- 
sions, Agencies and Committees in 
Washington and elsewhere. 

Enemy Trading List. 

Tanners’ Council Reports and 
Proceedings. 

Maximum Hide Price List. 

Official Shoe Style Regulations. 

Army Shoe Specifications and 
Statistics. 

Export Trade Opportunities, Rout- 
ings, Foreign Customs Tariffs and 
Changes, Official Investigations, etc. 

Freight Rates, Changes, Routes, 
Embargoes, etc. 

Shoe and Leather Census, Foreign 
Trade and other Statistics. 

New England Fuel Situation. 

Auto-truck Service Information. 


Lists of Visiting Shoe and Leather 
Buyers in Boston. 


Liberty Loan Leaflets and Sub- 
scription Blanks. 


. Notary Public’s Services, Free to 
Members. 


Affidavit Blanks for Lost or Pil- 
fered Merchandise. 


Reports and Bulletins of Chamber 
of Commerce of U. S. A., Council of 
National Defense, Massachusetts 
Committee on Public Safety, and all 
Affiliated Organizations in Shoe and 
Leather Industry. 


U. S. Official Daily Bulletin, Daily 
Commerce yo (U. S. Bureau of 
Foreign and Domestic Commerce), 
the Leading Trade Papers and Maga- 
zines, the Congressional Record and 
other Publications also on File. 


The above is only a part of the 
services we are in a position to ren- 
der to our members, and which are 
covered by membership fee. 


THOS. F. ANDERSON, Secretary 
166 Essex Street, Boston, Mass. 
Telephone Beach 96 





NOW IS THE TIME TO JOIN. 
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Shoes Which Can Be 
_ Shipped at Once! 


Made Over the Munson Army Last 










C242—Men’s ‘‘Brown’s Army Shoe,” 
Tan Grain Blucher, Single Sole, 1-inch 
Heel, Welt, Munson Army Last. E 
Width. Sizes 5 to 11 $3.75 


0125—Men’s ‘‘Goodwork’’ Chocolate 
Brownsco Calf, Whole Quarter Blucher, 
Soft Cap Toe, 4% Double Sole, Rein- 
forced Shank, Brass Nailed, Munson 
Army Last. E Width. Sizes 6 to 11. 

$3.35 


(9 WWW Vw9s Gowen, 


St. Louis, U.S. A. 


Army shoes like these are selling 
rapidly now to civilians who are 
finding them an ideal shoe for all 
outdoor wear 


IN STOCK 


For at Once Shipment 







@ 
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Scoring a Greater Success Than Last Year 


We knew we were right in Leading Keds principally on account 
planning for a much greater Wholesal of their economy enthused 
Keds demand this season. oresalers —_ over their extra comfort the 


Everybody who tried Keds Can Supply minute they tried them on. 


last oa seems to have The Keds There are still many Keds 
bought them again, as have sales to come, and you can’t 
millions of others. You Need afford to be unprepared to 


Many people who bought At Once _ get your share 


United States Rubber Company 
New York 
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BOOTS AND SHOES 
IN QUIET DEMAND 


But Manufacturers 
Pushing to Limit 

The rubber footwear market is always 
quiet at this season. The retail shoe man 
is more concerned with clearance sales, 
and receipt of early Fall boots and shoes, 
than in any sort of rubber goods. Such 
is the attitude of the average shoe man 
today, but the ““Boot and Shoe Recorder” 
has always advocated the early secure- 
ment of Fall and Winter rubbers, for the 
demand is likely to come any time after 
the middle of September, let there be any 
continued spell of cold, rainy weather. 
Rubbers are too often an afterthought with 
the customer, but dealers can add mate- 
tially to their early Fall receipts by sug- 
gesting to every shoe customer the pur- 
chase of a pair of rubbers. 


TENNIS GOODS 
SELLING STRONG 


And Orders for 
Next Season Coming In 

The weather favors the tennis business, 
and although the Summer is waning, there 
is still a good demand in retail stores. 
However, many dealers have sold their 
main supply, and are relying on jobbers’ 
stocks to size up, while some prefer to 
work their stocks down to minimum. With 
the prices for next season somewhat high- 
er, however, most dealers are willing to 
carry over some tennis lines, and are keep- 
ing sized up for late calls, rather than 
closing out on the bargain table. Mean- 
while the manufacturers report the out- 
look for next season as extremely favor- 
able, unless rubber, labor and cotton duck 
enhance the cost until new and higher 
price lists are made necessary. 


CRUDE RUBBER 
RATHER QUIET 
With Manufacturers 
Fairly Well Stocked Up 

The crude rubber market is in a peculiar 
condition. The Government says the in- 
dustry must get along with only a small 
percentage of what it consumed in August 
and September last year. This would 


Weekly 
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The Rubber Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 
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seem to serve in putting prices up, but 
the exact opposite is the effect. Because 
of the smaller consumption caused by this 
ruling, the demand has fallen off at ship- 
ping points, and prices have fallen to new 
low records in recent years. Although the 
fixing of maximum prices in some materials 
has resulted in making these maximum 
prices the current market prices, such has 
not been the effect in regard to crude rub- 
ber. Since this month came in, prices 
have been considerably under the maxi- 
mum, that is, price for forward delivery. 
Spot rubber has been very scarce, and is 
far from plentiful today, and where buy- 
ers are in great and immediate need, they 
are paying near or quite full fixed maxi- 
mum, but the sales now being made for 
forward delivery show greater margins 
than were given last week. South Ameri- 
cans are higher than they were last week, 
but Eastern plantations show a decline, 
and are now quoted at 371% and 36c for 
first latex and pale crepe, prices which 
must show a demoralization of the Singa- 
pore market, though even these rates pay 
planters a profit, but no such profit as 
has been theirs in previous years. 

We give, in parallel columns, the maxi- 
mum prices, and today’s quotations for 
forward deliverery against allocations. 

Maxi- Current 
mum Quota- 
Prices tions 


Upper fine para.......... $0.68 $0.60 
Island fine pata......:... 59 AT 
‘Upriver coarse para...... 40 33 
Islands coarse para....... 27 .22 
Caucho ball upper........ 40 32 
Caucho ball lower........ 36 .32 
First latex pale crepe..... 63 371% 
BOW CREPE... 6.520.560 sce .60 36 
Smoked sheet............ 62 36 
Mexicans and Centrals.. .. 39 
Guayule wet............. 35 
Guayule washed and dried 48 
SCRAP RUBBER 

VERY DULL 

And Dealers - 


Indifferent Buyers 
The scrap rubber market continues re- 
markably quiet. The restriction of im- 
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ports of crude rubber would naturally 
tend to a larger demand for reclaimed 
stock. The reclaimers seem unsually cau- 
tious in purchasing material to work over. 
They seemingly cannot be induced to buy, 
even at prices which would leave no mar- 
gin for the dealers, and the latter do not 
feel that they can quote lower selling 
prices than they now offer. This makes 
the dealers indifferent buyers, leaving the 
collectors in the same frame of mind, and 
it is difficult to say what collectors would 
offer for such lots as retail shoe dealers 
may happen to have on hand. The col- 
lectors can realize the following prices 
delivered in the leading markets: 


Scrap boots and shoes: Boston and New 
York, $7.50; Philadelphia, $7.50; Chicago, 
$7.30 to $7.40. ; 

Trimmed arctics: Boston, $6.25; New 
York, $6.00 to $6.25; Philadelphia, $6.00 
to $6.10; Chicago, $6.00 to $6.10. 

Untrimmed arctics: Boston, $4.25 to 
$4.75—all markets. 


Shoe Merchant Captain in 
Canadian Army Trans- 
ported by Aeroplane 


Buffalo, N. Y.—Capt. J. Reginald 
Reilly, who was formerly associated with 
his father in the retail.shoe business in 
Welland, Ont., a Canadian town near 
Buffalo, is among the many Canadian 
soldiers who saw actual service overseas. 
His father, C. H. Reilly, still has a retail 
shoe store in Welland. The young man 
was seriously wounded in battle and has 
been home for some time. The first case 
yet where a passenger has been landed at 
any point in Welland County, Ont., via 
airplane, occurred recently when Captain 
Reilly was brought from Grimsby, Ont., 
aviation and aerial gunnery station to the 
outskirts of the town of Welland and 
landed there. 


Educate your clerks in a thorough un- 
derstanding of findings as they relate to 
allied merchandise. 


After all, saving is not sacrificing. 





|faszemores 


Poy Tel: WU RIAY 


QUALITY VARIETY 


| FSold in the Market Places of the World 


HEN the shoe business was 

young the Whittemore busi- 
ness was doing more to help it along 
than many present-day dealers real- 
ize. Had we started in making poor 
polishes instead of the best, many 
retailers’ reputations would have 
been endangered. We sold the right 
“stuff,’’so that consumer would be 
protected, and the dealer freed from 
any compromising position. It is 
the same way now. 


The BEST PAYING and the 
MOST SATISFYING 


BOSTONIAN CREAM — The i 
for kid calf. Y 


glazed Russia calf, vici or dongola kid or 
patent leather—also light and dark gray 
and any other color or shade. 


Very popular 
everywheve.A 
strong seller. Keeps 
white kid, white 
calf, buck and Nu- 
buck shoes s pic 











- and span. 
NOBBY BROWN PASTE—for all shades 
of brown shoes. (nce you put this paste in 
stock, you'll be like everybody else who has 
ordered it—you'll repeat on it. For it’s one of 
the best sellers in our whole line. 
For Red or Oxblood there’s*the same size 
package of PEERLESS OXBLOOD PASTE. 


Whittemore Bros. Corp., Cambridge, Mass. 


Ask your jobber salesman or write for complete catalogue 


NOBBY BROWN 
COMBINATION — A 
better combination than 
this old standby for 
cleaning and polishing 
all shades of brown 
shoes is yet to be made. 
The leader for years. 
Yes, you can also get 
this combination pack- 

for Red or Ox- 
ood and in both sizes. 





In addition to the four big sel- 
lers shown here we can supply 
an “Oil Paste,” black or tan. 
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LEATHER CLOTH 





UALITY is the first consideration with 
us;in the manufacture of Meritas 
Leather Cloth. 


We proceed on the assumption that manufacturers 
want the goods that are next best to genuine leather. 


Leadi 
ea ing Every weight, grain, color and finish required by 


manufacturers of boots, shoes and slippers can be 
eat [3 ¢ found in Meritas Leather Cloth. 
The trademark on the back of the goods is your 


Substitute guide to quality. 


Samples on Request 


The Standard Oil Cloth Co. 


INCORPORATED 
New York 


Dept. L. 


We make 
specialties for 
- Insoles, 

Bindings, 

Vamps, 

Uppers, 
Sock Lining, 

Box Toe 

Lining, 

Toe Tips, 
Facings and 
Trimmings 














320 Broadway 
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No. 5—Infants’ pat. lea. button, dull 
kid top. Plain toe, D. 1 to 5. ..$1.20 


No. 105—Children’s button, wedge 
heel, Cand D. 3to8........... $1.40 


No. 205—Children’s button, wheel edge, 
spring heel,C and D. 8% toll. .$1.85 








No. 71—Infants’ pat. lea. button, 
ns ay top. Plain toe, no — 
$1. 


SALABLE, 
STOCK LINES 


In Children’s and Infants’ Turns 


PROFITABLE 


Pennsylvania made—which means well made—in our 
own plant, and actually on the floor in stock as this 


at. lea. button, 
lain toe, no heel, 
5 


No. 37—Infants’ 
white Nubuck top. 
Se oS errr errr 1.3: 
: No. 137—Children’s bation, wedge 
bet Cami DD, 3206... «06500 $1.60 
No. 237—Children’s button extension, 
wheel edge, spring heel .C and D. 
kk PR rrrrrr rT. $2.00 


The Fall Catalog of Stock Styles Now Ready—Send for It 


Grieb Shoe Mfg. Co., 531 Market Street. Philadelphia, Pa. 






































Light Brown Nubuck Colonial 


An up-to-date style 
in Wingate Turns. 


17-8 Full Louis 
Heel, Turn Sole. 


Covered 


It will prove of great bene- 
fit to you to have this shoe 


on sale. 


Changes in the leather market 
necessitate our requesting that 
you write for prices. 


, Wingate Shoe Corp., Haverhill, Mass. 


Boston Office, 183 Essex St., Room 303. 








New York Office, 435 Marbridge Building 
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To the'Retail Shoe Dealers of America 






OFFICIAL ANNOUNCEMENT 





The Shoe Committee of the War Trade Board places its 
approval on 


TONY SPARTAN 


(Smooth or Boarded) 





AND 


BROWN SPARTAN 


(Smooth or Boarded) 





as desirable shades for the coming season 






This approval was first given July 11, 1918, and was 
followed by an early and enthusiastic support from 
all of our old customers as well as many new ones. 








But before making this public announcement we 
sent a special representative to Washington, and Au- 
gust 14, 1918, this committee reaffirmed its sanction. 








Tony Spartan and Brown Spartan are standard 
Calf Leathers and leaders for next Spring shoes 





CREESE & COOK CO. 


95 South Street, Boston, Mass. 


TANNERIES: Danversport, Mass. 
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A QUIET MARKET 
INTENSIFIED BY 


Infavorable Conditions 
But Outlook Improved 


The leather market, usually quiet in 
August, is almost unprecedently inactive 
just now, because of the untoward cir- 
cumstances which militate against the 
manufacturers. Strikes are doing their 
part to upset the plans of the shoe pro- 
ducers. The demands of war call for 
millions of shoes, but they also call away 
from the producing forces many of the 
best workmen. Many factories are run- 
ning with hardly more than half their 
forces of men workers, and while some of 
these are endeavoring to fill the vacancies 
with women, there are no shops nor fac- 
tories a hundred per cent efficient, and 
many working hardly sixty per cent of 
capacity. Some of these have on hand, 
or contracted for, their normal supplies 
of leather. Those who have, therefore 
are buying little or none. Other manu- 
facturers are chary about piling up stock 
which may remain uncut for weeks or 
months. Then the prices are not specially 
favorable to the buyers, yet the tanners 
are far from ready to unload, if the un- 
loading necessitates any marked conces- 
sions from their quoted prices. Therefore 
today’s is a waiting market. It may not 
wait long, however, for manufacturers 
generally are supplied with about all the 
orders they can fill for the next month or 
two, and by that time Spring business 
must be started. 


SOLE LEATHER 
GOING TO ARMY 


Shoe Contractors 
Otherwise Quiet 


There is but little doing in new busi- 
ness, mainly because of above unfavorable 
factors, but that trade must improve is 
but natural when there is no more leather, 
present or prospective in the market than 
will be required by the Army, Navy, and 
civilian shoemakers between now and 
January 1. With prospects of calls for 
a million and a half pairs of Navy shoes 
to be delivered by January 1, 1919, and 


Weekly 











four or five million marching and Pershing 
shoes for the Army, there cannot be much 
desirable leather free for civilian consump- 
tion. Therefore though demand is quiet 
today, there is no disposition on the part 
of tanners to recede from their previous 
quotations except in those few cases 
where the maximum fixed prices are below 
the prices current a week or two ago. 
Shoe manufacturers and tanners are 
carefully studying the fixed price schedule. 
There are some prices which give less 
satisfaction to sellers than to buyers, but 
in the main, they do not vary much from 
current quotations. Packer slaughter sole 
is priced at 56c for No. 1, which is about 
2c above the market, while B.A. dry hide 
sole runs some 4c below the prices charged 
two weeks ago. In union sole the market 
continues quiet, with heavy steer stock 
held at 74c for best grade and light steer 
some 4 or 5c less. Packer cow backs 
68 to 70c. Oak sole is going out right 
along to makers of Army shoes, with the 
prospect of millions more pairs to be made 
in the next four months. Quotations 
remain as per our report last week of 
maximum prices. Belting butts selling 
at maximum fixed prices. 


UPPER LEATHER 
SLOW IN SALES 


Except in Fancys 
and Fine Qualities 


The upper leather market shows no 
marked change from a week ago. The 
demand is light, though some specialties 
are in good call. The price fixing move- 
ment develops slowly, and it is hardly 
likely to be determined upon for some 
weeks yet. Meantime, trade is held back 
by the acute manufacturing situation, 
and this accounts for the general inactivity. 
There is some call for colors and best-grade 
blacks, but almost no business in the 
lower grades. With side leathers the 


story is much the same—colors and white 
buck have some call, but low grades are 
not moving. Wax splits in small supply, 
but in smaller demand. Glazed kid manu- 
facturers are running from one-half to 
two-thirds their normal capacity. De- 
mand. for colors excellent, also for high- 
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The Leather Market 
Review of Leather 
Supplies and Prices 
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grade blacks, but low grades are in small 
demand. Patent leather is expected to 
have a heavy run in next season’s lines 
for women, and prices for light patent 
range around 50 to 52c. There is a good 
call for patent for export. 


HIDE SALES 
IMPROVED FROM 


Last Week, but 
Stocks Offerings Small 


The Boston hide market is somewhat 
more busy than a week ago, but is far 
from being real active. New England hides 
are offered at 19 to 20'M%c, selected for 
all weights and 201% to 21 4c for extremes. 
Buyers’ views are about 1 to 1)4c lower. 
Western buffs are not moving, though 
there is some call for extremes which are 
held around 22 to 22!%c. Southerns 
quiet, most of them going West. Dealers 
asking 20c for best northerns, and 19c for 
middle and far points. 

The Chicago packer hide market shows 
no material change. Practically all the 
take-off for September and October has 
already been sold. There are few desir- 
able Spring or early Summer hides. 
Consequently there is but little trading, 
though all offerings are at maximum 
fixed prices. There is a consequent better 
inquiry for country hides, and consider- 
able trading is reported, with a better 
call for light than heavy weights, of which 
latter there are somewhat excessive stocks, 
and holders are endeavoring to sell 50-50 
light and heavy. Some heavy steers sold 
at 23 to 25c. and mixed lots all weights 
at 21c. 

The Chicago calfskin market is sold 
ahead, and all quotations are maximum. 
Packer calfskins, and Chicago cities very 
firm at 44c, Outside cities 40c. Countries 
34c. The New York market shows an 
active demand with no change in prices. 
New York city calfskins $4.00, $5.00 and 
$6.00 and kips $7.00 to $7.50. Outside 
cities 25c. under above figures, and 
countries 50c from same figures. 

Very little doing in foreign dry hides, 
though some transactions have been put 
through at maximum or 1 or 2c under. 
No fresh sales noted of wet salted. 
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Like walking on the sod 


OUR recommendation of Firestone Non-Skid 

Rubber Heels is bound to win you the unqualified 
gratitude and good will of your customers. For 
never before have they experienced that “‘walkin}-on- 
the-sod” sensation rendered by Firestone Heels as 
they tread hard, city pavements. 


TT 


Added to the unusual resiliency of Firestone fresh, live, 
pliable rubber is the walkin3-on-air sensation caused 
by the Firestone Air-Cushion Chamber between the 
heel and the shoe. This unique feature alone is winning, 
rubber heel trade for thousands of repair departments 
everywhere. And the non-skidding feature of 


— 
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"Non-Skid Rubber Heels 


is proving, equally as effective asa trade getter. Instead of raisin} 
the tread surface as protection against slippage, we recess it with 
Firestone Non-Skid Bars. A raised surface soon wears and loses 
its effectiveness. Firestone recessed bars retain their effect- 
iveness throughout the life of the shoe. Each bar forms a vacuum 
chamber, securely holding, the foot to slippery pavements. 





OO 


















Investigate this unusual heel. Send for details and 
prices. Made in men’s and women’s sizes, in standard 
shoe colors, to fit any standard shoe. 


FIRESTONE TIRE AND RUBBER CO. 
Firestone Park Akron, Ohio 












Jered Sertacnol 
Heel, owin. 
Non-Skid Bars 
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News in Shoe Markets 


and Merchandising, — 
ments in America’s Shoe Centers 


hoo 


“PRICES VACANT: 
“DELIVERIES INDEFINITE” 
That’s the Way 

Orders Are Taken 


“We are taking orders” remarked the 
sales manager, ‘“‘and are locking them up 
in the safe, for shoes for future delivery. 

“Curious features of these orders are 
prices vacant and deliveries indefinite. 
In other words, we will fill in the item of 
prices and date of delivery, when we begin 
to make shoes. 

“An abnormal condition it is, due to 
war times” concluded the sales manager. 
“But some customers are pleased to favor 
us with orders under such conditions.” 


A Thousand Dozen 
Divided Into Ten Lots 


Kid leather, of a high grade, is coming 
to some Lynn shops on the instalment 
plan. For instance, a tanner having 
1,000 dozen skins of the high grade, 
divides them into ten lots of 100 dozen 
each, and distributes them among ten 
different shoe manufacturers. 

Before the war, the tanner would have 
sent 1,000 dozen to each shoe manu- 
facturer. 


From Five to Fifteen Cents 
Linings Trebled in Price 


For fabrics for lining shoes, Lynn manu- 
facturers used to pay six cents a square 
yard, and are now paying thirty-three. 

They used to figure that it cost five 
cents for linings for a pair of shoes; now 
they figure it costs fifteen. 

Of course, as low shoes replace boots, 
the item of expense of linings will drop. 


The Glint of Style 
From Buckles on Shoes 


Buckles, sparing of metal, ingenious in 
design, are being put on samples of pumps 
for 1919, shiny silver buckles on white 
pumps, and dull metal buckles on black 
shoes. They give a glint of style to shoes 
otherwise plain. 





Lynn Shoes Now Sent 
To Country Cordwainers 


A curious new war-time development 
‘in Lynn shoe manufacturing is a return 
to the old time practise of sending shoes 
to the country, to be lasted, sewed and 
finished by hand, by the farmers. 

The custom was common years ago, 
but machinery came in, and the making 
of shoes was drawn into the factory, and 
the “Shoe Express” wagons ceased to 
run from farm to farm, delivering “‘stock” 
to be made into shoes, and collecting the 
completed shoes. 

Now, some manufacturers have ex- 
hausted all the resources of their factories, 
in their efforts to get out shoes to meet 
the needs of the moment. And still being 
in need of larger production, they have 
revived the old practise of sending shoes 
to the country cordwainers, to be made 
by hand, in the old-fashioned way. 

These times, every shoe counts. 


New Wilson Shoes 
One with Adjustable Buckle 


An improved Corinthian, by Charles E. 
Wilson, has an adjustable buckle, of new 
design, which provides for quick, accurate 
fitting of the shoe in the store, and 
comfortable wear of the shoe on the foot, 
as well as novelty in design. 

A two eyelet tie, of dainty design, is 
another 1919 model in the Wilson line. 


A Classy Form 
Which Adds to the Sample 

Something new in display of shoes is the 
use of hollow wood forms, enamelled white. 
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This new idea was originated by James 
Marshall, of J. J. Grover’s Sons. The 
forms are used for the display of new 
“Grover” fine style shoes. As the forms 
are as hollow and as white as the inside 
of the shoe itself, the buyer who looks at 
them doesn’t realize that there is a form 
inside, until he takes a second look. 


One Dollar Once 
Bought a Whole Pair 


Time was, and some older shoe men 
recollect it, when Lynn had a reputation 
for $1 McKays. Now, Lynn manufac- 
turers are paying $1 a foot for fine kid 
leather. And it takes four feet of leather 
to make a pair of stylish boots. 


Eight Hundred Women 
In One Lynn Shoe Shop 


Buyers of shoes may get some notion 
of the war-time employment of women in 
Lynn shops from the news that 800 women 
are working in the A. M. Creighton 
factory. 


New Method Saves 
One Operation 

In one Lynn shop, soles of shoes are 
bleached and stained in a single operation. 
Formerly it took two operations. One 
operation saved is time and labor gained, 
and that helps to keep up the production 
of shoes. 


Pasted Leather Insoles 
Replacing Canvas and Solid Leather 
Pasted leather insoles for McKay shoes 
are selling at three cents a pair in Lynn, 
and are being used in place of canvas 
insoles, which are higher in price; and 
solid leather insoles, which are hard to 
get. They are made of army leather offal. 


Chicago 


Clearance Sales Waning 
Full Displays in Order 

Merchants are clearing out their Sum- 
mer stocks. ‘There will be none to carry 


over until next season. That they are 
succeeding is indicated by the absence of 
good, lively numbers, which have moved 
quickly, as the public bought early. Few 
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here To Buy 


omens Shoes 2 








P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
183 Essex Street 





we EN’S 
ELTS 








Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 
Oxfords and Pumps 

In Stock Ready to Ship 
Also Nifty Boots in All Lead- 
ing Shades 
Write for Samples 
1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 











Women’s McKay and Welt Shoes, Stylish 
at all times and valucs that stand alone 
at their prices. 


Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Essex St. 











1508 WASHINGTON AVE. 


St. Lours, Mo. 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


9 
Large 
Variety oy 
to Turns 


Steck 


gases CO. ORT wane 
Lane Brothers Co. asaree Ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New York Office, 127 Duane St., Room 32 








The Line of 100 Styles 
of Comfort Shoes 
Juliets — Oxfords -— Bals 
— Polish—-Button—Theo 
Ties — Three Points — 
Gored Front. Oxfords — 


nD etc, 
Women’s Flexible Welte 
and McKays, and Warm 
Lined — Men's Slippers 
TIMSON BROS,, Inc, 
Boston, Mass. 














of the merchants have any intention of 
holding over their Summer merchandise 
until next year. The weather has been 
very favorable to shoe buying and the 
people are snapping up all available odds 
and ends. The wholesaler is being called 
upon to duplicate various styles in the 
depleted stocks of the dealer. It is felt 
throughout the entire trade that this 
season will end very satisfactorily. All 
the dealers are rapidly getting ready for 
Fall, and by another week will present their 
merchandise to the view of the community. 
The wholesale houses without exception 
already have established their Fall lines. 
A visit among these houses convinces 
one conclusively that this season can vie 
with any that has passed from the stand- 
points of novelty and style, an array of 
snappy footwear being displayed that 
will arouse real appreciation on the part 
of the public. 
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This Fall 
a Spat Season 


That spats are coming into their own 
this season, and that they will occupy a 
unique position in the sales program of the 
foresighted shoe merchant, is indicated by 
observing the stocks that are being dis- 
played by the better grade of State Street 
stores. While it is yet early to give to 
these any dominant display, yet they are 
more prevalent at present than in any 
previous season. A few of the stores have 
given over more or less window space to 
spats already, correctly arranged with the 
displays of shoes. It is conceded by the 
majority of the merchants that great 
possibilities may be expected of spats this 
Fall. 


Kaplan and Cottos have opened a new 
shoe store at 3551 W. 12th Street which 
will be known as the Florsheim Shoe Co. 


St Louis 


BETTER DEMAND 
THAN MANUFACTURERS 


Can Supply with the 
Present Labor Conditions 


The market buying season in St. Louis 
is developing the fact that the retailers of 
the South, Southwest, and West are not 
entirely covered for the Fall and Winter 
season, and they have been endeavoring 
to place orders for further deliveries of 
footwear to fill their anticipated needs. 
The manufacturers, however, have been 
cautious about taking orders, because of 
the labor and factory conditions, and in 
consequence, though there might have 
been something of a scramble for mer- 
chandise, it has been headed off to a 
measurable extent. Plants of St. Louis 
houses will operate continuously up to their 
labor capacity for a long time to come, and 
there will be only the briefest shutdowns 
and these only such as aré imperative for 
cleaning up, etc. Salesmen are in town 
getting samples which have been delayed 
by the late issue of Governmental restric- 
tions, but they will start for their terri- 
tories shortly with the Spring samples in 
black, white, and two shades of brown as 
prescribed. The samples thus far de- 
veloped show no marked changes in general 
characteristics, and the strict observance 
by the manufacturers of the regulations is 
notable in the cut, the styles, and the 
leathers utilized in the new lines. 


Retail Clearances Are 
Less Extensive Than Usual 


Local retailers are cleaning up their 
odds and ends in preparation for the Fall 
openings which are expected with the 


beginning of September, and while there 
have been some bargains offered, there 
has been nothing like the strong effort to 
push out stocks which has been apparent 
in previous seasons. So large a propor- 
tion of current stocks is considered good 
for the future, that there is really very 
little to offer in women’s lines except 
absolutely broken lines which cannot be 
filled in. In men’s footwear there has 
been only the slightest reduction in 
prices, and this in goods which will not 
carry over or in goods which are in excess 
supply and are being pushed out for capital 
reasons—the need of money. In men’s 
lines 10 per cent has been about the 
biggest reduction and this on goods which 
would stand the cut and still leave a good 
margin of profit. 


Doerrs Will Open Up 
On the Ground Floor 


The new home of the F. L. Doerr Shoe 
Co., which has been completed, will be 
occupied by the concern by the first of 
September, and will give much needed 
space for the conduct of the business of the 
house. The new store building gives the 
Doerr Company ground floor space 
instead of the second floor as heretofore, 
and this will be an advantage as well as 
the exceptional shipping facilities, due 
to the building running through to another 
street from Washington Avenue on which 
the store fronts. 


Pageant Continued 
Good Until the End 


The second week of the Fashion 
Pageant, although interfered with on one 
night by rain, was a repetition of the 
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success of the first week and the third 
week’s presentations, August 20 and 21 
came up to anticipations. The visiting 
trade generally commented on the pageant 
as the best of the four that have now been 
held, and the presentation of styles was 
regarded as most effective from the 
practical as well as the artistic standpoint. 
The shoe styles shown were strictly in line 
with the Government requirements for 
Fall and Winter, and therefore contained 
some colors which will not be available 
hereafter, though they are now in the 
lines. 


Doing His Bit 
In a Noble Way 

Jack Anderson, traveling out of St. 
Louis for the last fifteen years with shoe 
lines, is giving practical demonstration of 
what can be done for the Belgians in this 
country, though he is located, when at 
home, up in the Puget Sound area, a long 
ways from the scene of the German 
atrocities. He has taken five fatherless 
and motherless Belgian children into his 
home and will rear and educate the whole 
five. Four of the children range from 
two to six years and the fifth is thirteen. 
Since it became known in Anderson’s 
territory that he had taken the children, 
who are not all of the same family, he has 
received in the aggregate nearly $14,000 


from persons who would aid his work 
but all remittances have been returned, 
it being the intention of Anderson to see 
the thing through by himself and, to use 
his own language, he “will do it and be 
glad to work like h—1 to handle it by 
himself.” The children are being cared 
for at a bungalow overlooking Puget 
Sound which Anderson built originally 
for pleasure purposes. 


Donnelly Anxious to 
Re-enter the Army 


Arthur B. Donnelly, well known in‘the 
leather trade, who recently resigned from 
the army because of conditions which 
have generally been regarded as techni- 
cally presented to his disadvantage, is 
hopeful of being given a commission as 
colonel, the grade below that which he 
held when he resigned. Ever since his 
leaving the army he has been bending 
every effort to get back into the service, 
and the presentation of his case, and the 
circumstances surrounding it, is now 
regarded as very likely to win him a new 
commission. Donnelly has a record of 
twenty-six years in the National Guard 
service, and is well equipped for service 
in Europe by his experience in that service 
as well as his service from the time the 
United States entered thewar until his 
resignation. 


Cincinnati 


RETAIL ASSOCIATION 
CONVENTION DATE SET 


Details Already Being 
Arranged by Committee 


At a meeting held in Hamilton, on 
August 12, by directors of the Ohio Retail 
Shoe. Dealers’ Association, arrangements 
were perfected for the 1919 convention. 
The convention dates will be March 3, 4 
and 5, the place, Columbus, and the 
Southern Hotel will be convention head- 
quarters. T. H. Siebert, of Columbus, 
who extended to the Association the 
city’s invitation to hold the convention 
there, is chairman of the Columbus 
Convention Committee, which will have 
full charge of the sale of booths and other 
details of the gathering. The full co- 
operation of the Columbus manufacturers 
and of the numerous traveling salesmen 
who make the city their headquarters 
assures a successful convention, as far as 
the Columbus end is concerned, and there 
is sufficient interest already evident 
among the retailers to make a large attend- 
ance certain. The Retail Shoe Dealers’ 
Association will also stage a membership 
campaign in October for the purpose of 
bringing in as many new members as 
possible before the convention, according 


to the decision of the directors at the 
meeting. ‘The services of Field Secretary 
A. F. Sloane, of the National Shoe Re- 
tailers’ Association, will be available for 
this purpose, and plans are being made 
which it is hoped will largely increase the 
number of members. The directors’ meet- 
ing was held at the home of Secretary 
Henry Hagemann, as he is still unable 
to get out with his bad leg, broken some 
time ago, which is slowly healing. Presi- 
dent H. C. McLaughlin and Director A. J. 
Woll, of Cincinnati, attended the meeting. 


Fall Goods 
Shown in Windows 


The retail trade is turning its attention 
to Fall business, and displays of goods 
for the coming season are being made in 
nearly all of the downtown stores. As 
anticipated, gray boots, both in kid and 
cloth, are for the time being holding the 
center of the stage, although browns are 
also being pushed to the front. The 
knowledge on the part of the public, 
that gray footwear will not be available 
for next Spring, is expected to make the 
Fall demand for this color, in all its 
variations, even stronger than it would 
normally be; and so far this anticipation 
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In-Stock 
e) Style 
Specializers 
Women’s 
1400 Novelty 
“— oa.” Shoes 
FOOTWEAR THAT APPEALS 


TO THE FEMININE FANCY 


We make a complete line of 
Women’s Medium and High- 
Grade Welts 

IDEAL VOGUE SHOE CO. 


HAVERHILL, MASS. 





Boston Office, 207 Essex St., Room 218 








WOMEN’S FINE SHOES IN-STOCK 
173 Summer St., Boston 








“Those Totally Different Shoes”’ 





| Childrenis Shoes 











MONITOR SHOE CO. 
66-68 Reade St. 
New York, - - N. 








G 


Makers of 


-PAFF SHOE COMPANY : 


Sj 


Childrens 


urn Shoes 








SOFT SOLES 
A Wonderful Line for the Whole- 


saler All leather 3.25 up 
Canvas...2.75 u 
Also a line of Ladies’ 






piece and 2 piece, 
65c, and 75c, per doz, 


NU BABY SHOE CO., East Lynn, Mass. 











Tredlite Steppers 
for Boys and Girls 
GUARANTEED 
FOR 75 DAYS : 
Write for Particulars = 
HenryKleine& Co. 
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THE STETSON SHOE CO.IINK0 
SoutH WEYMOuUTH,MASS. 














HENRY LILLY CO. 
88-90 Reade Street - New York 
The Only Exclusive 
Shoe Auction House 


Trade Sales Every Wednesday 
and Friday 








GEORGE 0. GLEASON. 


Ale 


SY SHOE 


NEW YORK OFFICES 


HEP BERT P GLEASON. 


THE 
JOHNS 






OFFICE AND FACTORY 
NEWARK.NS 











Gentlemen’s 
Shoes 


A.E. Nettleton Co. 


SYRACUSE, N. Y. 


oKNIPE BROS.: 


MAKERS OF MEDIUM PRICE 


McKAYS and WELTS 


Specialty of Flexible Welts 
Factory WARD HILL, MASS. 


THE 


‘Veltteton 


SHOE 
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Polishes 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. 
New York 
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has been borne out by the business 
handled by the leading establishments. 
Oxfords have retired temporarily in 
favor of boots, but it is expected that 


when the Fall season proper begins, 


‘ oxfords, with spats, will be in high favor, 


as many women will use their Summer 
low shoes, in combination with spats, 
during the cool days of the Fall. 


Shoemakers Demand 
Higher Wages by November 


The demands of shoe workers for higher 
wages, which have been the subject of 
numerous conferences by local manu- 
facturers, both among themselves and with 
representatives of the workers, have been 
presented to the manufacturers in con- 
crete form, calling for advances for the 
various operations ranging from 10 per 
cent to 50 per cent, and in some cases 
more. The advance is asked effective 
November 1, when the present contract 
expires. While it is conceded that some 
increases will be made, it is not believed 
that the full advance asked for will in 
every case be granted, as it is taken for 
granted that some of the demands made 
were put in the schedule for “trading” 
purposes. It is certain, however, that the 
result will necessarily be an advance in 
the manufacturing cost of shoes, to be 
added to that brought about by the 
increased prices of materials. 
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Manufacturers Very Busy 
On Fall Orders 


While some of the manufacturers will 
be a trifle late sending their men out 
toward the middle of September, the 
majority, according to their present plans, 
will have their salesmen on the road with 
Spring samples by the first week in Sep- 
tember, in order to secure the business 
which is waiting for them. Ample evi- 
dence that there is considerable anxiety 
among retailers for goods for the Fall and 
Winter has been received by the manu- 
facturers and wholesalers, most of whom, 
however, are unable to do anything for 
their customers as far as early deliveries 
are concerned, as they are sold up to the 
late Fall. Some relief from this situation 
is expected as soon as the manufacturers 
get their orders for early Fall delivery out 
of the way. 


Walter Feder Wins 
Valor Medal with Silver Star 


Walter Feder, formerly of the Wise, 
Shaw & Feder Co., who has been abroad 
for some time with the American Red 
Cross, has been decorated by the Italian 
Government with the Medal of Valor with 
the Silver Star, according to press reports, 
this being the highest decoration except 
one in the gift of that Government. Mr. 
Feder has been in ambulance service on 
the Italian front since February. 


Rochester 


Seventy Stars in Service 
Flag of E. P. Reed & Co. 
Mr. DeRitter of the E. P. Reed & 


Company is combining business and 


pleasure while on a motor trip to Boston. 


and through the Berkshire Mountains. 
He is accompanied by Mrs. DeRitter. 
His firm now boasts of seventy stars on 
A large framed chart, 
engraved, 


its service flag. 
bearing the seventy names 
hangs in the hall at the entrance of the 
building. One gold star is very con- 


spicuous. 


J. J. McMaster Contemplates 
Strong Spring Trade on 
Turn Shoes 


Mr. J. J. McMaster, manufacturer of 
infants’ footwear, previously manufac- 
tured only soft sole shoes. Recently a 
line of turn shoes was put in and the 
firm is contemplating a strong sale on 
them for next Spring. 


Two Rochester Buyers Report 
Good Conditions in West 


Mr. E. C. Wiltsey and Mr. Baress, 
buyers of the firm of Yonkers Bros. of 


Des Moines, Iowa, were in the local 
market this week trying to purchase 
goods. It is needless to say that it was a 
difficult task, for the local factories were 
too busy manufacturing their previous 
orders to make up stock for new trade. 
However, these buyers report very good 
conditions in the West. 


Seneca Shoe Co. Salesmen 
Omitting Fall Trip 


Mr. Smith of the Seneca Shoe Company 
reports that although the firm sells solely 
to jobbers, and the salesmen set out on 
their trips in May and October, they 
may be obliged to skip this Fall’s trip. 
There will be no new samples, and they 
will accept no new trade, only gather ur 
the loose ends left from previous seasons. 


Elam Shoe Company 
Holds Picnic 

On Saturday, August 10th, the Elam 
Shoe Co. held a picnic at Grand View 
Beach. About 250 guests were present. A 
baseball game between the lasters and 
turners was the feature of the day. The 
score was 14 to 8 in favor of the lasters. 
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The employees and their friends enjoyed 
dancing in the evening, while Steeler’s 
Orchestra played. 


Shoe Traveler W. B. Carhart 
Has Two Boys in the Service 


The. proudest parents in Rochester 
today are Mr. and Mrs. W. B. Carhart 
of 268 Alexander Street. They are the 
parents of Wm. B. Carhart, 16 years old, 
in Marine Corps at present training at 
Paris Island, S. C., and George Carhart, 
18 years old, in the 105th U. S. Infantry 
in France. After George enlisted, the 
brother he left behind had just one 
thing on his mind, and that was to get 
into the military service of the United 
States. His mother tried in every way 
that she could think of to convince him 
that he was too young to become a sol- 
dier, but he was not to be turned from 
his purpose, so at length she gave her 
consent to his enlisting in the Marine 
Corps. He was accepted on July 17th, 
and if he has his way he will go as far 
as his brother goes on the road to Berlin. 
Mr. W. B. Carhart, the father of the 
boys, has been covering the South- 
Eastern territory of the United States for 
the Sherwood Shoe Company since the 
inauguration of the firm, and is very 
proud indeed. 


Rochester Office of Federal 
Bureau Plans Foreign 
Trade Exhibits 


That Rochester shoe manufacturers 
who wish to sell their goods in South 
America, the West Indies, islands in the 
Pacific and Japan and China may know 
the requirements of the people in these 
countries, a public exhibit is planned 
by the Rochester office of the Federal 
Bureau of Foreign and Domestic Com- 
merce. The office is located in the Federal 
Building in Church Street. 


Educational Data Prepared 
for Rochester Exporters 


For the benefit of the Rochester ex- 
porters, as well as other American ex- 
porters, reports have been prepared show- 
ing the source of shoes and leather 
consumed in various countries, the im- 
portance and requirements of the markets, 
the methods of merchandising and the 
extent to which local manufacturing 
supplies the demand. Thé names and 
addresses of the importers and sugges- 
tions for increasing American business, 
also are given. Among the Rochester 
shoe manufacturers that are large export- 
ers are E. P. Reed & Company, the 
Menihan Company and Utz & Dunn 


& outh 


The retail merchants of Louisville have 
filed the following protest, with the 
Kentucky Council of Defense, against the 
proposed campaign of the National 
Council of Defense to do away with 
Christmas giving. The letter was pre- 
pared and practically every retail mer- 
chant in the city signed it and it was sent 
to Mr. Edward W. Hines, chairman of 
the Kentucky Council. 

A letter has been received from Pendle- 
ton Beckley, executive secretary, in which 
he says that the matter has been brought 
to the attention of the National Council. 
“Dear Sir:— 

“We have lately been advised that the 
Council of National Defense proposes 
shortly to inaugurate a publicity campaign 
designed to discourage the purchase and 
giving of Christmas gifts. We are in- 
formed that the object sought is to release 
materials, labor and transportation facili- 
ties for war purposes. 

**As loyal and patriotic American mer- 
chants, we sympathize most heartily with 
the aims of the Council in the plan, and 
we stand ready, as always, to make any 


needed sacrifices that will help to win the - 


war, but, as merchants vitally concerned, 
we are bound to protest that such a 
campaign is not practicable. 


“It is now too late to begin such a cam- 
paign designed to affect the business of 
this coming Christmas without conse- 
quences serious or ruinous, according to 
the effectiveness of the campaign. - Manu- 
facturers, wholesale distributors and retail 
merchants have now on hand quantities 
of holiday merchandise carried over from 
the last Christmas season and have 
already either made or bought or con- 
tracted for, probably the bulk of their 
stocks in trade for the coming season. In 
other words the trade is now ready for the 
very business that the proposed campaign 
would seek to discourage. 

‘*Much more than six months’ notice of 
a movement of this kind would be re- 
quired to enable business to effect adjust- 
ments without heavy loss on goods 
already made. If launched this Fall under 
government auspices, the campaign would 
threaten real and far-reaching disaster to 
all business. Particularly severe would 
be the probable effect on specialty shops, 
of which large numbers are dependent 
on Christmas business to get through the 
year. 

“By far the largest volume of Christmas 
business is done on articles of merchandise 
that are both useful and necessary. Pro- 
duction and distribution of these are now 
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GUARANTEED 
HUB TWO YEARS 


feis}°439 Hub Gore means Quality and 
A Service, because the Bese of 
Materials and Highest Skilled 

Labor are Used 


BOSTON OFFICE NEW YORK OFFICE 
52 Chauncy St. 395 Broadway 








Colored 
Chrome 
Sides 











TANDARD KID 
TRUE TO ITS NAME 
IT’S STANDARDIZED 

Standard Kid Mfg. Co. 
207 South St., Boston, Mass. 


y STANDARD § 
K ID } 


10 stucTioms 











The One 
Waterproof 
Leather that 

Takes and Re- 
tains a Polish 


Creese & Cook Co., te egy nay 
ies a 
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T. W. GODSOE, Pres. 
Ww. G. DONALD, Vice-Pres. 
F. E. JONES, Treas. 


B.: E. JONES COMPANY 
covors MAT KID 


95 South Street, Boston 











Specialists in 
COLORED 
LEATHERS 


Sides, Veals, Calf 
S. L. Agoos Tanning Co. 


Boston, Mass. 











Manufacturers of 
Exclusively 
Fine Calfskins 


om HUNT-RANKIN 
LEATHER CO. 
BOSTON MASS. 











INFORMATION iicrchams 


“Where to Buy” constitutes a 
source of knowledge so that he who 
runs through these pages may read 
—and learn. 
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uu invented the Label the 
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by the Shoe Trade ever since _———> 
Seed for Senpfle—. 











ATLANTIC PRINTING CO. 


Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade. 
201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 








CATALOGUES 


HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 








“4 Splendidly Equipped Plant” 


The HARVARD 
ENGRAVING CO. 


MAKERS OF HIGHEST GRADE 


Shoe Cuts for Advertising and Catalog Purposes 
at 173 Summer St., Boston 








ILLUSTRATORS 
Cc. GRIECO 


COMMERCIAL ART CO. 
179 W. Washington Street, 


SHOE 








CHICAGO 
ARE YOU GETTING OUT A 
CATALOG? 
LET US MAKE THE SHOE 


ENGRAVINGS 
WE ARE EXPERTS! 
JOURNAL ENGRAVING CO. 


257 WASHINGTON ST., BOSTON 
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JAMES KENT EATON 
EXPERT SHOE CATALOG 


PRINTER 


Seventy-four India Street, Boston, Mass. 
Telephone, Fort Hill 1006 
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fully controlled and regulated. Reducing 
the volume of this business would bring 
little or no relief. 

“Unless the proposed campaign were 
to be conducted. as a war measure and 
conformity enforced, it is obvious that 
merchants who responded and refrained 
from advertising Christmas presents, 
would be at a serious disadvantage to 
those who ignored the appeal, and, asking 
the newspapers to publish what in effect 
would be requests to merchants to with- 
hold advertising during the Christmas 
season would involve the whole retail 
trade in a situation disorganizing in the 
extreme. 

“To us it seems that no educational 
campaign of a few months’ duration could 
possibly revolutionize the customs and 
habits of the people of this country, such 
as the projected campaign would under- 
take to do. It would, we fear, not only 
severely use the retailer, but, in fact, 
create a situation much worse in a country 
that is required to exert its every resource 
in waging war than would be represented 
by diversion of materials, labor and trans- 
portation facilities to unnecessary uses. 

‘“‘We urge these considerations on you, 
and respectfully request that you com- 
municate accordingly with the National 


organization.” 


Weather Affects the 
Shoe Business 


The recent hot spell has had more or 
less effect on all lines of business, shoes 
included. The past week included one of 
hottest days on record for this season. 
This has had a tendency to keep people 
at home. Indications are for some relief 
from the hot weather and as soon as this 
happens the shoe business should pick 
up considerably. Fall shoes are being 
shown by all the stores and a good demand 
has already developed. 

In men’s shoes the military demand 
has been exceptionally good, with civilian 
business about on a par with that of last 
year. 


FIRE SALE MANAGER 
ARRESTED AND FINED 


For Untruthful and 
Misleading Advertising 


A case of unusual interest to the shoe 
merchants of the city was one in which 
D. Moody, who has been conducting a fire 
sale of shoes, was fined in Police Court for 
fraudulent advertising. Through the 
efforts of the Advertising Club and the 
Retail Merchants’ Association the case 
was brought up in the court and the 
evidence was brought out at the trial to 
the effect that the defendant had been 
using misleading and untruthful adver- 
He entered a plea of guilty and 
He was allowed to 


tising. 
accepted the fine. 
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proceed with the fire sale which he is 
conducting, upon his promise that he 
would sell nothing except merchandise 
which has actually been fire-damaged. 

Evidence produced by J. Cecil Nuckols, 
of the Advertising Club, and Tristam 
Shook, manager of the Retail Merchants’ 
Association, showed that Moody, besides 
selling fire-damaged shoes as he advertised, 
was also selling shoes purchased from a 
Jefferson Street store that had never seen 
a fire, also some bought from a local 
dealer. 

The case was based on the “Printer’s 
Ink Model Statute” against fraudulent 
advertising, which was passed by the 
Kentucky Legislature. The Advertising 
Club expects to press other cases at once. 


Louisville Shoe Men 
Attend Enjoyable Outings 


The Louisville Shoe Retailers’ Associa- 
tion has been having a series of Summer 
outings, the most recent of which was one 
held at the Pastime Boat Club, about four 
miles above Louisville on the Ohio 
River. Twenty-two of the members 
attended and engaged in various amuse- 
ments. The next outing, to be held 
the latter part of this month, will be at 
South Park, when a number of the local 
merchants will try their luck at fishing. g 


Shoe Thieves 
Escape Bloodhounds 


Bloodhounds were called from Lexing- 
ton, Ky., to Heidelberg, Lee County, to 
locate thieves who broke into the store at 
that place and stole $1,085 in cash, shoes 
and other articles of clothing. : The dogs 
led the searchers to the’ house of two men, 
but the officers found that’ they had left 
for parts unknown. So far they have not 
been apprehended. 


A Handsome 
New Shoe Store 


The George Rock Shoe Co., of Paducah, 
Ky., has recently completed at 421 Broad- 
way, one of the most up-to-date stores in 
this part of the state. It has all the latest 
conveniences and most modern equip- 
ment. The men’s and women’s depart- 
ments are separate, each occupying an 
entire side of the store. 

The furniture is of mahogany, the walls 
finished in orange, and the lighting, one 
of the features of the store, is of the semi- 
indirect style. The show windows are 
especially attractive. 


Military Footwear Selling 
Well at Camp Stores 


An unusual demand for military shoes 
has developed in the past few weeks and 
the stores handling these shoes are being 
kept busy in handling this trade. Fred 
B. Kohler, manager of the shoe depart- 
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ment for Crutcher & Starks, reports that 
on Saturday, August 10, his sales were 
more than double any previous day’s busi- 
ness in the history of the store. 

Mr. Kohler also reports that the two 
branch stores, at Camp Taylor and West 
Point are passing even his greatest 
expectation. A lot has been secured at 
Stithton, Ky., the site of the new artillery 
camp, and work will be started on the 


third military branch store within a short 
time. 


On Deck 
Again 

T. W. Beagle, manager of the shoe 
department of the John C. Lewis Co., 
has been on his vacation, having spent the 
first week with his parents and the last 
week on a camping party. 


Brockton 


IN BOOT AND SHOE 
WORKERS’ UNION 


All Factory Employees 
Working Under Contract 


In all Brockton factories which are 
under contract with the Boot and Shoe 
Workers’ Union, (and this includes prac- 
tically every plant in the city), the em- 
ployees in every department are working 
under the contract which they have with 
the manufacturers through their mem- 
bership in the Boot and Shoe Workers’ 
Union. This plan, which has been in 
effective operation in Brockton for more 
than 20 years, assures a continued full pro- 
duction of Made-in-Brockton footwear 
and prompt deliveries of future orders. 
Spring samples which are now being pre- 
pared will soon be shown to the trade by 
salesmen, these styles, representing the 
full co-operation by manufacturers with 
Government requirements, and at the same 
time maintaining style features which 
assure salable qualities, as in years past. 


MAY WORK 
OVERTIME 


Profit of Brockton Cutters 
on Army Shoes 


The commission recently appointed by 
the general officers of the Boot & Shoe 
Workers’ Union has granted overtime 
privilege to all cutters in Brockton factor- 
ies if required to make up shortage in 
Army shoe production. Such overtime 
work will be on the piece price plan, thus 
enabling the most skilled workmen to 
secure the full benefits of their production. 
Brockton manufacturers of Army shoes 
say that in the event of new contracts 
being placed by the United States Gov- 
ernment the overtime plan will be of con- 
siderable advantage in factory production. 
It will no doubt have a considerable bear- 
ing as regards Brockton’s securing a large 


share of Army shoe orders from Washing-. 


ton, 


Good Wages 
for Cutters 

It is stated that those cutters who are 
working on Army shoes on the piece price 
basis are earning $6, $7, and even $8 a 


day. With the work now being done by 
these cutters the pay envelopes will be fat- 
tened in a remarkable way. The piece 
price plan on Army work is said to be 
satisfactory both to the employers and to 
the United States Quartermasters’ De- 
partment. 


STEADY DEMAND FOR 
IN-STOCK GOODS 


An All the Year 
Round Sale 

“We used to think,” said a manufac- 
turer, in speaking of the stock department 
of his factory, “that after May 30 there 
was practically no demand for goods from 
our stock department. We reduced the 
stock to the smallest possible quantity 
and called it off until Fall. This year 
there has been a change. The present 
Summer has seen the largest demand for 
goods from our in-stock department that 
we have ever experienced during the hot 
weather. This has kept our factory busy 
at a time when it is ordinarily rather 
quiet. 


Merchants Buying 
Close to Needs 

“We have come to realize that many 
dealers are doing a large business in Sum- 
mer as well as Spring and Fall and that 
they want stock goods during warm 
weather. Next year we shall maintain our 
stock department at its full quota during 
the Summer. By keeping up our stock 
department publicity through business 
papers and in other ways we shall be 
better prepared to serve our trade than ever 
before. I have no doubt that this plan 
will bring us a generous response in the 
way of orders for immediate delivery. 
Merchants are coming more and more to 
depend upon factory in stock department 
and our house, for one, will make it an 
all-the-year-round business from now on.”’ 


NEW STOCK 
DEPARTMENT 
Additional Space Utilized 
in Local Factory 

The O. A. Miller Treeing Machine 
Company, (which by no means confines 
its activities to the production of shoe 
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trees), has fitted up a part of the factory 
as an enlarged department for the ac- 
commodation of the advertising and also 
for laces in stock. The Cordo-Hyde 
patented lace which this concern ex- 
clusively manufactures has 
such proportions as to require a large 
reserve stock to supply the immediate 


grown to. 


wants of shoe merchants. Many thou- 
sand gross of these laces will be, under the 
new plan, made available for immediate 
delivery. Advertising manager, A. P. 
Baxendale, now has adequate quarters 
for his department and at the same time 
the available stock of laces will be ma- 
terially increased. 


Haverhill 


ORNAMENT 
MANUFACTURERS BUSY 


Much Material in This 
Line Being Produced 


Concerns in this city identified with 
the production of shoe ornaments are 
having a large amount of business at 
Ornaments in the way 
bows, etc., will be in 
Local 


the present time. 
of buckles, slides, 
great favor the coming season. 
manufacturers of women’s footwear are 
buying heavily of this class of goods, 
while the demand from shoe manufac- 
turers elsewhere is also large. Orna- 
mentations of pumps and Colonials will 
feature steel buckles in great variety 
as a contrast to the patent or dull leathers 
which will be so much employed the 
coming season. Bright leathers will 
have an important part in the Spring 
styles of women’s footwear shown by 
Haverhill manufacturers. In this connec- 
tion many jet ornaments will be employed. 


PREFERENCE FOR 
SHOE TRADE 


Manufacturers on List for 
Fuel Transportation 


Haverhill shoe manufacturers, in com- 
mon with the trade in general, have been 
placed on the preference list for fuel 
transportation without separate appli- 
cation from individual manufacturers. 
This is a decision of the Priorities Board 
of Industries, which has announced 
that the shoe industry is considered a 
part of the war work and one of national 
importance. Pledges will be required 
from manufacturers and merchants to 
save leather and other materials, accord- 
ing to the regulations adopted by the 
board. This is a just recognition of the 
importance of Haverhill’s principal in- 
dustry and one which will be received 


with interest and satisfaction by all 
merchants who buy Haverhill-made 
shoes. 
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MEMORIAL HALL 
DEDICATED 


Tribute to a Pioneer 
in the Shoe Industry 


There was recently dedicated in this 
city a new hall which bears the name of 
Ayer-Elliott Memorial Hall. This was 
presented to the Haverhill Historical 
Society by Mrs. Cote and Miss Elliott, 
in honor of their father, Samuel Elliott, 
a founder of the shoe industry in Haver- 
hill. The presentation was made by Ray- 
mond Noyes, a lineal descendant, on 
behalf of the donors. Hon. E. G. Froth- 
ingham, president of the society, accepted 
on behalf of the organization. 


A Founder of 
Local Shoemaking 

Samuel Elliott, as a young man, 
opened a country store in Rocks Village 
near Haverhill and in the evenings cut 
shoes. In the late sixties of the last 
century he became a shoe manufacturer 
in Haverhill, forming a partnership with 
his younger brother, George, the firm 
being S. & G. Elliott. This concern 
became one of the group of the oldest 
manufacturers who represented the foun- 
dation of the shoe industry in Haverhill. 
In those days shoemaking was done by 
shoemakers who could and did construct 
the whole shoe. They made these shoes 
in little shops close by their houses and 
brought to the manufacturers the cases 
of finished goods. 


Changes in Business 
The Last Week’s Failures, Suspensions and Changes 


Failures 


Boston.—B. & G. Shoe Co., wholesale shoes, re- 
ported petitioned into bankruptcy. 

Worcester, Mass.—A. Yaffee, shoes, reported offer- 
ing to compromise at 50 per cent—10 per cent 
cash and balance in notes. Liabilities, $5,400; 
assets, $3,000. 

Oneonta, Ala.—Otto Brise, shoes, etc., reported 
offering to compromise at 50 per cent. 

San Francisco, Cal—Newman-Mangin & Co., 
shoes, etc., reported this concern has placed its 
affairs temporarily in the hands of a local com- 
mittee, pending the consummation of an arrange- 
ment to obtain further extension on the indebt- 
edness of the company. It was said that the 
company has found it difficult in some cases to 
obtain sufficient credit in Eastern houses, and 
that the placing of its affairs in the hands of this 
local committee was done for the purpose of con- 
serving the assets and protecting the business. 
The liabilities are said to be $292,000, consisting 
of $82,000 for merchandise, $150,000 to local 
banks, and $60,000 for money borrowed from 

individuals. The assets, which total $145,000, 

consist of stock and fixtures, $90,000, and book 
accounts, face value, $55,000. About a year ago, 
as reported at the time, the company obtained 

an extension of eighteen months, payable 1244 

per cent January 2, 1918; 124% per cent April 1, 

1918; 25 per cent "August 1, 1918; 25 per cent 

November 1, 1918; 124% per cent February-1, 

1919; 12 er cent May 1, 1919. At that time 

the Bank Pye a creditor for $150,000, 


agreed to subordinate its claim until 1920, and 
stated that the business was progressing and 
needed only a little indulgence. 

Atlanta, Ga.—Bickmore Shoe Co., shoes, reported 
through their attorney, this concern has sub- 


mitted another offer of settlement, now offering 
creditors a composition of 35 per cent cash and 
all expenses of administration, or 25 per cent 
cash and 15 per cent in ninety-day notes, en- 
dorsed by H. C. Bickmore. 

Cambridge, Md.—Daniel B. Lecompte, shoes, etc., 
reported assigned for beneft of creditors. 

Schenectady, N. Y.—H. B. Gray (Gray’s Specialty 
Shop), shoes, etc., reported petitioned into 
bankruptcy. Reported assets, $3,500; liabilities, 


New York City.—Progress Shoe Co., shoe manu- 
facturers, reported F. W. Pollock and M. S. 
Davis appointed receivers. 

Cincinnati, Ohio.—The H. L. Fricke Co., whole- 
sale leather, reported a receiver has been ap- 
pointed for this company, and the assets are said 
to be approximately $25,000, with liabilities of 
$40,000. 

Norwood, Ohio.—Frank B. Albers, shoes, reported 
offering to compromise at 80 per cent. 

Akron, Ohio.—David A. Magilvay, shoes, etc., re- 
ported through his attorney has filed a voluntary 
petition in bankruptcy, scheduling liabilities of 
$11,864, of which $11,464 is "unsecured, an 
assets of $5,539, of which $4,000 is stock in trade. 

Gustine, Tex.—Gustine Mercantile Co., shoes, etc., 
reported meeting of creditors called for August 
15, last. Reported offering to compromise. 

Laredo, Tex.—J. K. Forseck & Sons, shoes, etc., 
reported petitioned into bankruptcy. These 

arties were reported in financial difficulties in 
Ties last. As schedules have not yet been filed, 
we are unable to give exact figures, but there is 
found to be business debts of over $34,000, half 
for merchandise and half to the banks. There is 
also $44,000 lien against a farm in which the 
Forsecks have a half interest. 


Tacoma, Wash.—Tacoma Bootery, Inc., shoes 
reported a petition in bankruptcy has been filed 
against this concern. The liabilities, it is said, 
will amount to about $12,000, but at this writing 
we are unable to ascertain the amount of assets. 


Changes 


Boston.—Bay State Hide and hestees Co., leather, 
incorporated with capital of $10. 

W. J. Fallon Leather Co., leather, incorporated 
with capital of $300,000. 

Libbey-Mann Leather Co., leather, 
changed to Harry Mann Leather Co. 

McGaughey-Riordan Co., wholesale and retail 
shoes, incorporated with capital of $25,175. 

International Shoe Co., wholesale shoes, in- 
corporated with capital of $5,000. 

Chelsea, Mass.—-Lyons & Hershenson, Inc., shoe 
manufacturers, authorized capital increased to 
$50,000. 

Haverhill, 
manufacturers, 
$25,000 

Brockton, Mass.—Liberty Shoe Co., shoe manufac- 
turers, incorporated with capital of $12,000. 

Lynn, Mass.—Rothbard-Blake Shoe Ga, .» shoe 
aia incorporated with capital of 

Newburyport, Mass.—Nathan D. Dodge Shoe Co., 
shoe manufacturers, capital stock increased by 


name 


Mass.—Harrison-Lockwood Co., shoe 
incorporated with capital of 


$50,000. 
Salem, Mass.—Salem Shoe Mfg. Co., iyo manu- 
facturers, ager so with Lowe of $10, 
Springfield, Mass.—Brown Shoe Co., retail. shoes, 
incorporated with capital of $12,000. 
Massa City, Ala.—Meigs & Lamberth, shoes, 
etc., Lamberth drafted. 
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Hope, Ark.—Broyles & Stuart, shoes, etc., suc- 
ceeded by Stuart & Johnson. 

Mulberry, Ark.—McGehee Bros. dry goods 
and shoes, snceeperstes with eo of $35, 
Incorporators, McGehee, D. M. McGehee, 

e cGehee. 

Linn Grove, Ia.—O. H. Hesla bought the Stevens 
dry goods and shoe business here. 

Shenandoah, Ia.—J. H. Pierson, shoes, sold out 
to H. Simons. 

Vinton, la.—Frank Keller, shoes, succeeded by 
Philip Leibsohn. 

Stilesville, Ind.—E. R. Robard, dry goods and 
shoes, sold out to W. H. Eikenberry. 

Spencer, la.—Cobbs Bootery Co. (A. E. Cobbs & 
Son), shoes, has been succeeded by Cobbs Boot- 
ery Co. The interest of A. E. Cobbs has been 
purchased by A. O. Cobbs and A. J. Knudson. 

Elmwood, Ill.—I. J. Potts, Est., shoes, etc., suc- 
ceeded by M. B. Miller. 

Des Moines, Ia.—The P. & C. Shoe Co. changed 
name to the Panor Shoe Co.; capital, $20,000; 
John Corcoran, president; E. H. Bierman, 
secretar 

The —— Shoe Co. increased capital to 
$35,000; E. H. Bierman, secretary. 

Jefferson, la.—J. E. Smith & Sons, dry goods and 
shoes, sold out to J. H. Hutchinson. 

Linn Grove, Ia.—Johnson & Son, dry goods, suc- 
ceeded by O. H. Jelsa. 

Muscatine, Ila.—The Farmers’ Union will open a 
dry goods and shoe business here 

Parkersburg, Ila.—E. F. Elmberg Co., dry goods 
and shoes, incorporated with capital of $50,000; 
incorporators, E. ilmberg, president; F. 
Walson, secretary. 

Sioux City, la.—F. W. Bender, shoe dealer, bought 
the clothing business of F. T. Sharts and A. T. 
Fosberg. 

Ute, Ia.—Wrm. Kroll, shoes, succeeded by Martin 
Fischer. 

Irving, Kan.—Peterson & Son, dry goods and shoes, 
sold out to Owen McCue. 

Bannister, Mich.—W. E. Rawson has sold his stock 
of dry goods and shoes to C. D. Wooley. 

Gunn City, Mo.—J. D. Schlichtmann, dry goods 
and shoes, sold out to Charles Smith. 

Kahoka, Mo.—J. R. Norris, dry goods and shoes, 
sold out to Emmet Briscoe. 

Bushnell, Neb.—O. D. Pickett, dry goods and shoes, 
sold out to R. E. Holmes. 


Rushville, Neb.—Farmers’ Union Co-operative 
Association, dry goods and shoe business, in- 
corporated with capital of $25,000; incorporators, 
J. W. Jackson and others. 

Valley, Neb.—Eddy & Peterson, dry goods, shoes, 
etc., succeeded by Ed 

Venus, Neb.—John Smyth, dry goods and shoes, 
sold out to Harry Brigh 

Winside, Neb.—Bleich & 
by Carl J. Wolff. 

Spicer, Minn.—J. B. Feeland, dry goods and shoes, 
sold out to Toby Johnson. 

Wilton, No. Dak.—W. K. Me ay dry goods and 
shoes, etc., sold out to A. c ilde. 

Dykes, Mo.—J. Creek, dry ae and shoes, sold 
out to S. B. Williams. 

Kroz City, Mo.—H. A. Ippenson is closing out his 
dry goods and shoes here. 

Marble Hill, Mo.—Farmers’ Supply Store, dry 
goods and shoes, incorporated with capital of 


Wolff, shoes, succeeded 


Potosi, Mo.—G. N. Signer sold his interest in the 
F. T. Blount Mercantile Co., dry goods and shoes, 
to T. F. Blount. 

Albion, Mont.—Harry Longfield, dry goods and 
shoes, sold out to A Wolff Mercantile Co. 
Leigh, Neb.—M. L. Shilley will retire from the 

dry goods and shoe business here. 

= le, Ohio.—Berg & Co., dry goods and shoes, 

oa ont to H. Greenburg. 

Idabel, Okla.—Kilgore Mercantile Co., dry goods 
and shoes, incorporated with capital of $4,000; 
incorporators, J. E. Kilgore, N. A. Kilgore, 
W. R. Rilgore. 

Portland, Ore.—The Portsmouth Mercantile Co., 
dry. goods 8 and shoes, incorporated with capital 
° 

Alpine, Tex. —The Alpine Mercantile Co. will dis- 
continue business here. 

Lynden, Wash.—The Hammond Dry Goods Co. 
will close out their business here. Mark Ham- 
mond will open a shoe store in the southwest 
part of the state. 

Greensburg, Kan.—A. W. Meschke & Co., shoes 
etc., reported will discontinue. 

Minneapoiis, Minn.—Albert H. Chapsky, whole- 
sale shoes, succeeded by Mid-West Shoe Co; 
incorporated with authorized capital of $50,000; 
paid in, $25,000 

St. Louis, Mo.—A. “Landau Hide Co., leather, name 
changed to Friend Hide and Fur Co. 
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Milwaukee, Wis.—The Nunn & Bush Shoe Co., 
manufacturers, changed name to Nunn, Bush & 
Weldon Shoe Co. 

Genoa, Neb.—Jacobson & Hickey, shoes, succeeded 
by William Hickey & Son. 

Ord, Neb.—Mamie Siler, shoes, etc., sold out to 
Noble & Butterfield. 

Jersey City, N. J.—Geo. A. Stanford, shoes, out of 
a : 

Paterson, N. J.—Harry L. Urdang, shoes, sold out 
to Edw. Nagler. 

New York City. —American Footwear Mfg. Co., 
Inc., shoe manufacturers, incorporated with 
capital of $10,000. 

Marietta, Ohio.—L. Gruber & Sons Co. bought 
back their old store on lower Front St. from 
Novick Lewis & Co. 

Lancaster, Pa.—Sayres Scheid & Sweeton, shoes, 
incorporated with capital of $50 

Milwaukee, Wis.—Shallow, August & Co., shoes, 
succeeded by August Shallow. 

Racine, Wis.—The Draeger Shoe Store Co., filed 
articles of dissolution in the office of the Register 
of Deeds. Charles Draeger, president and treas- 
urer of the company, has entered Y. M. C. A. 
Army work. 

Buntyn, Tenn.—George W. Rutland Co., dry 
goods and shoes, etc., incorporated with capital 
of $3,000; incorporators, Geo. W. Rutland, 
James E. Rutland, D. C. Rutland. 

Monroe, Wash.—Carl Jacobson, shoes, sold out to 
David Kolmitz. 

Almena, Wis.—Ben Berkowitz, one of the propri- 
etors of the Boston store of Cumberland, will 
open a dry goods and shoe business here. 

Liverpool, Eng.—Geo. Angus & Co., Ltd., have 
decided to close offices in Boston and New York 
for time being. This action is entirely due to 
the embargo against imports of leather into the 
United Kingdom, which has completely stopped 
for the time being all private importations by 
merchants. The only leather admissible is such 
as the British Government may import on its 
own account. Resumption of import by mer- 
chants is not anticipated by Messrs. Angus dur- 
ing the continuance of the war, but as soon as the 
embargo is raised they will reopen their offices 
and resume their business under the same man- 
agement as heretofore. Meanwhile their agent, 
William H. Fearnside, can be communicated 
with at 179 Newport Road, Waban, Mass. 








All sizes. $9.75 per doz 
Terms; 2 per cent, BR. O. G. 





SHEEPSKIN WOOL eins 






Sizes 3 to 8; 6 to 12 


Prompt Deliveries 
Buy Direct from Manufacturer 


AMERICAN SHEEP PELT CO. °° ® 


lue Island Avenue 
Chicago, Ill. 


No. 100 
$9.75 per doz. 


No. 701 
$7.00 
















Crepe 
Boudoir 


Slipper 


‘ 2 anenanes Dozen 
Trade Marks in F oreign Striking styles made of serpentine crepe 
4 . material to harmonize with crepe kimonos 
Countries for boudoir wear. 
tunle In Cuba, Mexico the South American Gotaitia’ end abe Colors: Pink, Blue, Copen, Rose and 


Lavender. Sizes 2 to 8. 
In Stock For Immediate Delivery 


K. M. Stone Importing Co. 


Manufacturers of Footwear, Oriental and Domestic 


12 E, 22nd St. °° NEW YORK, N. Y. | 


in Europe, Asia and Africa? 

Certain Foreign Countries award exclusive trade-mark rights 
in a trade name or mark to the first applicant, irrespective of 
prior use by another. This allows the piracy of valuable trade- 
marks in + countries. 

nd Shoe Recorder maintains a Patent and Trade- 
mark deeastaens fully equipped to promptly handle your ap- 
plications for Registration of Trade-marks in all 2 Coun- 
tries, as well as in the United States. all Inquiries to 
Boot and Shoe Recorder Patent and Trade-mark Department, 207 
South St., Boston, Mass. 
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— page per issue: 





“Recorder” rates for space less than one- 


ltime 7times 13 times 


1 tach = oe $4.00 $3.00 $2.75 
oO oe 8.00 6.00 5.25 
3 inch..... 12.00 9.00 7.75 
4inch..... 15.00 12.00 10.00 


Payment in advance is required, except when regular advertisers, as amounts 


Classified and Opportunities Department 


, sixty cents. For other “Want” ad- 





26 times 52 times 


$2.50 $2.00 
4.75 4.00 


7.00 6.00 
9.00 8.00 under letter postage. 





are too small to open accounts 


Piisioom WANTED: Three cents per word for each insertion 


vata, 5 five cents per word for each insertion. Minimum 
amount accepted, One Dollar. Ads. under this heading will be received 
up to five o’clock Tuesday P.M. When advertisers desire answers to 
come in care of this office, twelve words must be allowed in each adver- 
tisement for address. When advertisers desire replies forwarded direct 
to their address, each word of the address must be counted in the 
advertisement and paid for accordingly. Answers to ads. must be sent 








SALESMEN WANTED 


POSITION WANTED 


WANTED TO PURCHASE 





WANTED—An experienced all-round shoe sales- 
man, exempt from dratt, for a family shoe 
store. Good wages and permanent position if sat- 
isfied. C. H. Moore, 41 Main St., Springfield, Vt. 


W ANTED—An Al retail shoe salesman, one 
able to sell turnovers, good stock keeper and 
take care of advertising. Must be out of the draft. 
Give references, experience and salary expected, 
whether married or single, in first letter. Walk 
Over Boot Shop, Altoona, Pa. 


ORK SHOE SALESMAN—For Milwaukee 

line exclusively work shoes of high grade, 
wide variety and at competing prices. Just one 
state in East, one in North and one in South 
remain open. Want good mixer, persistent, self- 
confident man on straight commission basis. 
Appointment subject to personal interview. State 
ualifications and references in first letter. LUEDKE 
CHAEFER BUTTLES CO., Milwaukee. 


WANTE D—The original BS glee line 
of Infants’ First Step TURNS, and short, 
snappy line of 4 to 8 Spring Heel TURNS is open 
for OuI0, with the exception of Cincinnati and 
vicinity—for a hustler who is acquainted with 
the best trade—and not loaded down with several 
other lines. A very popular line at popular prices. 
6% commission. In writing state references. 

H. FREELAND, Manufacturer. Established 
1896, Rochester, N. Y. 

ANTED—Salesman for line of specialties 

for the shoe trade. Man with road experi- 

ence preferred. Salary and commission. er- 

ritory Central West or Eastern states. Address 
“Manufacturer,” care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 

ANTED—SHOE SALESMAN, thorough and 

capable of taking care of ladies’ trade. State 
age, oalecenen and salary in first letter. Address 
WALK- OVER Boot Shop, Toledo, Ohio, 221 
Summit St. 








HELP WANTED 


ANTED—Experienced and successful window 

dresser. Good salary and permanent posi- 
tion. Address Hotheimer Bros. Co., 444 Main St., 
Norfolk, Va. 


ENERAL MANAGER of chain stores is look- 





ing for man who can manage store in Eastern 
city, now doing $100,000 yearly. Must be a worker 
and, above all, be able to get others to do effective 


work. State position in draft. Address No. 499, 
care Boot and Shoe Recorder, 207 South St., Bos- 
ton, Mass. 








POSITION WANTED 


BYY ER AND MANAGER desires to change; 
city within 300-mile radius of New York. Ten 
years’ experience. System organizer. Thorough 
shoe man. Address K76, care Boot and Shoe Re- 
corder, 127 Duane St., New York. 


HANGE WANTED by thoroughly competent 

buyer and manager, at present in charge of 
department doing nearly $40,000, in town of 7,000. 
Want larger field with greater possibilities. Age 
36; married; 21 years’ experience; over 4 years in 
present position. Graduate National School of 
Orthopraxy. Wisconsin or nearby state preferred. 
Address, in confidence, B50, care Boot and Shoe 
Recorder, 189 West Madison St. .» Chicago, Ill. 





"THOROUGH SALESMAN, retail. Window 

dresser. Desires change. Exempt. Address 

K78, spre | Boot and Shoe Recorder, 127 Duane St., 
ew Yor 


W ANTED— Position as traveling satesinan, 
covering Louisiana and adjoining states pre- 
ferred, for strong, reliable shoe company with a 
complete stock. ‘Only those who can deliver the 
goods need reply. Am live wire and can furnish 
highest credentials. Address B48, care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 








LINE WANTED 


AM looking for a connection with a manufacturer 
that makes up a cheap shoe for orphan asy- 
lums, prisons, homes, etc. Now calling on all 
institutions from Delaware to Texas on a kindred 
line. Willing to take short end until line is in. 
F. S. Powell, 43 W. 48th St., New York City. 

TTENTION, SHOE MANUF ACTURERS— 

Experienced shoe man wants strong line for 
State of Florida. Medium priced. Address “‘Jack,” 
22 Sanchez St., Ocala, Fla. 











FOR RENT 


FOR RENT—Chicago sample and stock rooms 
in the shoe centre, Lees Bldg. Simon B. Wax, 
Lees Blidg., Chicago. 


SPACE TO RENT 


FOR 
High-Grade Ladies’ Shoe Dept. 


On the main floor in a most successful, long 
established, ladies’ specialty store, located on 
Boston’s busiest street. Only high-grade, re- 
liable and successful firms will be entertained. 
A splendid opportunity. Address B38, Boot 
and Shoe Recorder, 207 South St., Boston. 




















FOR SALE 


OR SALE—Established shoe store, 20 years’ 
prominent service in New York; lease and fix- 
tures. Prospective buyers state financial abilities 
to take our proposition in qu ickest possible time. 
No commission merchants. Address B49, care 
Boot and Shoe Recorder, 207 South St., Boston, 


Mass. 


HOE STORE FOR SALE—Centrally located 

second floor shoe shop in one of Ohio’s very 
best munition industrial cities of 75,000. Store 
is well equipped. Rent reasonable and stock clean. 
Must be so Ty once for very good reasons. Great 
opportunity for live man. Store can be operated 
at very low overhead. Address B41, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 








EXCLUSIVE SHOE STOCK DOING GOOD 
business in a town of 5,000 population, in 
one of the best farming communities in 
the Middle West. Stock clean. Will in- 
voice $10,000 to $12,000. Address B47, 
care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 














We Buy for Cash 


ae, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 
NO QUANTITY TOO LARGE 

We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
what you have for sale. 

Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 


537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 















Highest Cash Prices Paid 


for entire shoe stocks. We also 
buy your surplus or slow sellers. 
Quantities no object. Retail or 
wholesale. Short term leases 
taken off your hands. 
Wire or Phone us 
Correspondence Confidential 
stablished 1890 


GLAUBERG & CO. 
4C1 Broadway, New York 


Phone 2438 Franklin 


We also purchase clothing, 
hats, furnishing goods, etc. 








CASH PAID 


for shoe stores or surplus ciate of Fa ang 
or for other merchandise. 

over. We will send a ae Bg to 
investigate and make offer upon request. 


Max Kalter Mercantile Co. 


100-102-104 Grand St. New York City 
Phone Spring 9413 











No matter what policy you may pursue 
in selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 
RECORDER” all the time. 



































Aug. 24, 1918 


No Need to Worry 
Most Troubles Are Only Imaginary 


When the’ recent recommendations were made eliminating 
any new lasts and restricting the colors, a lot of merchants began 
to squirm and complain that they were being set down upon; 
they got very much fussed and worried. They had bought 
grays, more or less liberally (usually “‘more’’) for Fall and to 
have these recommendations come as they did, when these shoes, 
they knew, were in process of making and which they had no 
reason to cancel, was a blow hard to bear. 

But now when he has had time to think it over and analyze 
the meaning, the average merchant now realized that what at 
first looked like pitfalls are going to prove to be stepping stones 
across the more or less turbid stream of confusion and uncer- 
tainty. 
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You probably recall the story of the old man who, on his 
death bed, called his family around him, and said to them that 
he had been “a man of many worries; his life had been full of 
troubles,” then added, “But most of them never happened.” 

Over the desk of a very busy man, hangs this motto: “Today 
is the tomorrow you worried about yesterday—and it never 
happened.” 

It is folly to waste today’s good time worrying about what 
may happen next week, or next Fal]. We can’t do next week’s 
or next Fall’s work today, so why do the worrying. We have only 
today to be responsible for and if we do today our intelligent 
best—the very best there is in us—we will have foresight enough 
for the morrow when it becomes “‘today.” 

What, not think ahead? Yes, think, be alert, but not worry. 
Worry breeds nothing but more worry, trouble and failure. Cut 
itout. Smile and go to it! 





WANTED TO PURCHASE 


MISCELLANEOUS 


MISCELLANEOUS 























We buy quick and pay highest cash price 
for retail and wholesale stocks of shoes or 
any other merchandise. 

ntity no object. 
‘or 80 years our specialty. 
Bank and mercantile reference. 


BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 
@ Broadway, Brooklyn 
"Phone, 2328 Williamsburg 















MISCELLANEOUS 
















yan It 


SHOE MANUFACTURERS 
TAKE NOTICE 


We convert all grays into Havana Brown. 
First-class work guaranteed. This is our 
specialty. We also refinish all kinds of 
upper leather. Globe Tanning Company, 
Medford Hillside. Phone Arlington 683. 








Frank W. 


Patentees and Manufacturers 


Chicago Branch 
Boston, Mass. 323-325 W. Lake St. 


100,000 
Milbradt 


Every Shoe Store Needs 
a pair of 
“MANCHESTER” 
(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper 
made which is just the 
right shape to cut out 
tacks on the inside of 
shoes. 


‘“Manchester”’ 
Trade Mark Reg. U.S. 
Pat. Off. 


nippers are made of 
high-grade tool steel, 
nickel plated with a 
curved jaw that ena- 
bles you to cut the 
tacks close to the in- 
sole. 

Be sure and specify 
“MANCHESTER” 
curve jaw when order- 

ing. 

Write us direct if 
your dealer cannot sup- 
ply you. 

Price, $3.50 


Whitcher Co. 





Reece’s Rocker Bottom Wood Sole Shoes 


High Grade 
Wooden Sole 
Footwear 
Full Ball 
Perfect 
Fitter 
Rocker 
Bottom 












Oil Grain Uppers, 
Guaranteed Counters 


Shoes, 26 GbO00....0cccccccee $1.45 to $1.80 

High Lace Shoes ............ 2.10to 3.00 

Boots, fourteeninch ........ 2.85to 3.75 
Send for Catalogue 


REECE SHOE CO. - - COLUMBUS, NEB. 
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Ladders 


Now in Use 


Milbradt Rolling 
Step Ladders are be- 
ing used throughout 
the country. They 
are real time and 
money savers and 
are noiseless. 
Shipped subject to 
approval and satis- 
faction guaranteed. 
Write for catalog show- 
ing Milbradt dders 
suited for every kind of 
shelving. 


Milbradt Mfg. 
Company 


2410 N. 10th Street 
St. Louis, Mo. 


RGR 
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li 
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Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, 
plus Stocks o 


SHOES 


No Quantity Too Large. Short 
Leases Taken 


GLOBE MDSE: CO. 
Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 


Retailers’, or Sur- 


“FISHER” 


Trade Mark 
Reg. U. S. 
Pat. Off. 
HEEL and 
COUNTER 
SUPPORT 

A Help to 

Weak Ankles 
Prevents the Counters of Boots and 
Shoes from Running Over. Easily Ap- 
plied. No Repair Department should 
begwithout them. 





Without With 









The New Improved 


<=. W. 
SHOE STRETCHER 


will adjust counters or stretch 
shoes two whole sizes_ without 
damaging the shoe. Ran, of 
sizes: isses’ 13 to men’s 12. 
Shoes can be stretched either 
across the base end or of i to 
ive greater height or width to 
x. $2.00 each. 


F. W. WHITCHER CO. 
Boston 
Chicago 














EDITORIALLY, THE 
Boot and Shoe Recorder 


is the most alert, aggressive and pro- 
gressive journal in the world pub- 
lished for the shoe merchant. 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED: 
Getting More Shoes Sold Right; not only “more” but “right”; sold for the right purpose, to the right 
wearer, in the righ! fitting, for the right — at the right profit. This is the great problem of the retail 
shoe merchants. The chief purpose of the “Boot and Shoe Recorder” is to help solve it; for this is the 
basic problem upon which depends the ‘euaneie of the entire allied industries relating to shoes and 


leather; their production and distribution 
Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 
Member of Audit Bureau of Circulations 


Member of the Root Newspaper Ass'n 





Member of Associated Business Papers, Inc. 
Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 





Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 











WHERE 


TO BUY 





BOOTS AND SHOES 


Arnold, M. N., Shoe Co., No. Abington, Mass. 

Bancroft, W alker Co., Haverhill, Mass 

Barry, T. D., , Brockton, Mass 

Bates, A. J., ‘Ca. "WwW ebster, Mass 

Beals-Pratt Shoe Mfe. Co., Milwaukee, Wis. . 

Bluestein Bros., 

Brown i Co St. Louis, Mo 

Carter, J. V & Co., Nashville, Tenn., and 
Chicago, Mi 

Chippewa Shoe Mfg. Co., Chippewa Falls, Wis. 

Cotter Shoe Co., Lynn, Mass 

Cushman & Co., W. C., B 

Diamond Shoe Co., New York City 

Edwards & Co., J., Philadelphia 4t 

Emery & Marshali Co., ——. Mass..... 40-4 

Foster, John C., Beloit, Front Cover 

Grieb Shoe Mfg. Co., Philadelphia é 

Harney Shoe Co., P. iH Lynn, Mass 

Harrison, Geo. E., Shoe Co., Chicago 

Holmes, Ww. , Co., Philadelphia 

Holters Compamy, The, Cincinnati, Ohio. 

Ideal Vogue Shoe Co., Haverhill, Mass 

ee & Murphy, ‘Newark, N. J 
alt-Zimmers Mfg. Co., Milwaukee, Wis.. 

Kaut-Reith, Carthage, Mo ‘ront Cover 

Keith, Preston B., Shoe Co., Brockton, Mass.. 48 

King, Inc., Mrs. A. R., Philadelphia. .10-2d Cover 

Kleine, Henry, & ca Chicago 71 

Knipe Bros., ‘Inc., Ward Hill, Mass 

Krohn-Fechheimer Co., Cincinnati, Ohio... . 

Lane Bros. C 

Lilly Co., Henry, New York City 

Lindner Shoe Co., Carlisle, Pa 

Lund-Mauldin Shoe Co., St. Louis, Mo 

Lunn & Sweet Shoe Co., Auburn, Me 

Malbon Shoe Co., Haverhill, Mass 

Monitor Shoe Co., New York City 

Nettleton Co., A. E., Syracuse, N. Y 

Nu Baby Shoe Co., E. ynn, Mass 

Paff Shoe Company, Alexandria, Va 

Parker-Holmes & Co., Boston 

Powell & Campbell, New York City 

Racine Shoe Mfg. Co., Racine, Wis 

Reece Shoe Co., Columbus, Neb 

Rhein Shoe Co., St. Louis, Mo 

Rice & Hutchins, Inc., Boston 

Riiey Shoe Manufacturing Co., The, Colym- 
bus, Ohio. heat 

Smith-Briscoe Shoe Co., Lynchburg, Va 

Smith, R. P., & Sons Co., Chicago 

Smith, Wm. ‘Sumner, Chicago 

Solo Shoe Co., New York City 

Standard Felt Co., West Mbauhen. 

Stetson Phos Co., The, So. Weymouth, Mass. 

Stone, K. M., Im ~~ Co., New York City.. 

Stylo Shoe Co. ., St. Louis, M 

Timson Bros., Soy , Boston 

Tober-Saifer Shoe Co., St. Louis, Mo 

United States Rubber Co. » New York City.. 

Williams, Clark Co., Lynn, Mass 

Wingate Shoe Corp., Haverhill, Mass........ 

Vinsonhaler Shoe Co., St. Louis, Mo 


LEATHER AND OTHER MATERIALS 


Agoos, S. L., Tanning Co., Boston 
American Hide & Leather Co., Boston, Mass. 


American Sheep Pelt Co., Chicago 
Barnet, J. S., & Sons, Inc., Boston 
Beggs & Cobb, Inc., Boston 

Bristol Patent Leather Co., 

Creese & Cook Co., Danversport, Mass 
Hub Gore, Boston and New York 


ag oy med Co., Boston 

Jones Co., 

Levor, G., & 3, Inc., Gloversville, N. 
Schmidt, Carl Z. & Co., Inc., Detroit, Mich. 


16a-16b 
Standard Kid Mfg. Co., Boston 73 
Standard Oil Cloth Co., New York City 
Thayer-Foss Co. ra Boston 
Vaughan, Geo. C., Peabody, Mass 


FINDINGS AND SHOE STORE SUPPLIES 


rmetrene Cork Co., Pittsburgh, Pa 

B. H. K. Mfg. Co., New York City 

Berlow, Elias, New York City 

Dudley & Co. Haverhill, Mass 

Emery & Beers Co., ‘Inc. .. New York City.. 
Firestone Tire & Rubber Co., Akron, Ohio... 
Goodyear Tire & Rubber Co., Akron, Ohio. .36- 53 
pratee Mfg. Co., Providence, R. I 
J. & B. Sales Co., Worcester, Mass 5 
Laing, Harrar & Chamberlin Co., Philadelphia 13 
atiee, O. A., Tréeing Machine Co., Brockton, 


Nathan Novelty Mfg. Co., New York City.. 
Scholl Mfg. Co., Chicago 
Whitcher, F. W., Co., Boston 


STORE EQUIPMENT 


Coburn Trolley Track Co., Holyoke, Mass... 13 
Milbradt Mfg. Co., St. Louis, M 79 
Streit, C. F., Mfg. Co., Cincinnati, Ohio 


MACHINERY, LASTS, MFRS.’ SUPPLIES, 
DRESSINGS, ETC. 


Columbus Polish Mfg. Co., New York City.. 
Griffin Mfg. Co., Inc., New York Ci 
Pickering, Joseph, . Lewy Ltd., Sheffield, wer 
adium Dye Co., I Kansas City, Mo.. 
United Fast Color Eyelet Co., 
United Shoe Repair Machine Co., Boston.... 
Wade & Co., A. R., Haverhill, Mass 
Whittemore Bros., Corp., Boston 


MISCELLANEOUS 


Atlantic Printin Boston 
Boot and Shoe Wacker Union, Boston 
Brooklyn Purchasing Syndicate, Brooklyn, 


Calderwood & Preg, Boston 
— —— New York City 
aton, James Kent, Boston 
Estee & Co., New York City 
Globe Mdse Co., Indianapolis, Ind 
Grieco, C., Commercial Art, Chicago 
Harvard Engraving Co., B 
Hooper Printing Co., B 
Hotel Chelsea, New York City 
oy Engraving Co., 
alter Merc. Co., Max, New York City 
Karrer, Boston 
New York Export Purchasing Corporation, 
New York Ci 
Tolman Print, Brockton, Mass 
University Electrotype Foundry, Cambridge, 


Van Praag Co., New York City 
Zoccola Co., Inc., Boston 


Published Weekly | in the interest of the shoe 
merchant, wh and facturer by the 


BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 


OFFICERS OF THE CORPORATION 
CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen'l Mar. 
GEORGE W.R. HILL, Ist Vice-President 
H. WALTER SCOTT, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 


SWAIN, CARPENTER & NAY, Counsel 
101 Tremont Street 


ARTHUR D. ANDERSON, Editor 


WALTER C. TAYLOR 
a. e B. PUTNAM 


. LOGAN 
HELEN M. HANEY 
Associate Editors 








PUBLISHERS’ NOTICE 


SUBSCRIPTION—The subscription price of the 
Boot and Shoe Recorder is $3.50 a year in 
advance, which includes postage in the United 
States, Cuba, Hawaiian Islands, Philippine 
Islands and Mexico. The =. for Canada 

is $5.00 a year, including pos 

FOREIGN SUBSCRIPTIO Tne price to = 
foreign countries except the above is $7.50 
per ar including postage. 

riptions are payable in advance. 

ADVERTISING RATES Card of Advertising 
rates furnished on application. For rates for 
Wants, for Sales, etc., see Want Page. 





OFFICES IN 


BROCKTON OFFICE: 224 Moraine St., Geo. W. 
R. Hill, Mana Telephone 507. 

CHICAGO OFFICE: 189 Weat Madison St. Tele- 
hone Franklin 5073. B.C. Bowen ey 2 

ST. LOUIS OFFICE: 1627 Locust St. 


Bowen, as 

NEW YORK OFFICE: Room 97, Graham Bldg., 
127 | wane = H. Walter Scott, Manager. 
Telephone 959 Worth. 

—. DELPHIA Ry toned 929 Chestnut St. 


HAVERHILL SOrFICk. ran of Commerce 
a gg National Bank Bldg. Geo. 


Hill, Man 
CINCINNATI OFFI E: 501 First National Bank 
—- * = C. Bowen, Manager. Telephone 


= 
LYNN FFICE: Fred A. Gannon. 
MILWAUKEE OFFICE: B. C. Bowen, Manager. 
FOREIGN DEPT.: 207 — St., Boston, Mass., 
Alex ne Zoccola, Direc’ 
Paris eg a 66 bg Rue Seint Didier, George E. 
t, 
London Office: * C. Curtis, Manager, Man- 
sion House Chambers, London, E. 
Anguiinn Office: Cromwell Building, Melbourne, 
Wm. H. Elsum, Manager. 
Argentine = Elias N. Rocca, Balcarce 150, 
uenos A 
fois Office: Leoncio de Miguel, 20 Fuencarral, 
adrid 
Cuban Office: S. Vidal Vidal, Manager, P. O. Box 
148, ——_ de Cuba. 
Brazil: Leo Combacau, Ouvidor 71, Rio de 
anei 
pny ‘Office: Yokohama, J. F. Wagen, Man- 
ager. 
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CONSERVATION IN FOOTWEAR DOES NOT 
MEAN WEARING CLUMSY, UNATTRACTIVE 
SHOES. WOMEN WILL ALWAYS HAVE A SOFT 
SPOT IN THEIR HEARTS FOR SMART, DAINTY 
FOOTWEAR. THEY WILL CONSERVE IN PRICE, 
BUT THEY WILL NEVER SACRIFICE LOOKS. 


FOX FOOTERY IS MODERATELY PRICED, 
SMART AND DISTINCTIVE. 


THEY ARE ALL-YEAR-ROUND SELLERS — 
EQUALLY DAINTY AND APPEALING, WHETHER 
WORN WITH OR WITHOUT SPATS. 


IF YOU WANT TO ESTABLISH YOUR STORE 
AS A CENTER FOR DISTINCTIVE FOOTWEAR 
AT POPULAR PRICES, THE FOX LINE WILL 
DO IT. 


Charles K. Fox, Inc. 


Haverhill - - - Mass. 


CHICAGO: 
Great Northern Bldg. 


BOSTON: 
54 Lincoln Street 


NEW YORK: 
Marbridge Building 


Broadway and 
34th St. 


Room 632 
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STOCK No. 655 


Cordovan plain toe Blucher. Officers’ shoe 
on Swagger Last. Ready for immediate de- 
POO OOOO OO ro we omoe! livery. A wide, 7-11. B, C, D wide, 6-11. 


( 


Style and a High, Uniform Quality 
Have Given the “Dalton” Shoe Its 


Great Prestige. 


IIT AVIV IIT III IOV III IIIT O COS 








: IMPORTANT 

, All our shoes will be made according 
2 to suggestions and requests of the 
: War Industries Board. 











THE DALTON COMPANY, Ine. 


Makers of Honest Value Shoes 
BROCKTON, MASSACHUSETTS 


CHICAGO: 1415 Great Northern Building NEW YORK: 651 Marbridge Building 


PMPPMUBRPUADTAVPPPARrBE 





| 


JUOUUOUP PEAR PPP UUUBUPOUUPUUUUUU PUP PU UU eUU ODP BBP U UP PPP PEPE 


1) 


eee ae} 











Aug. 31, 1918 BOOT AND SHOE RECORDER 





IK YK Ji) Jie a A A AR AM OC uLA ALA 


OOOOOOCEY  mOOOOOOO 


svieieieneienoeietiovensieie 











OD NG K i 9) 
GUARANTEED SELECTIONS 
: Tanase OO 
+ J 
The 100% Satisfaction Leather 
Wt want you to expect better O “‘doped”’ finish that quickly 
results from Standard Kid wears off and looks shabby. 


because we take unusual 


pains to make it “make Q’TANDARDKID You'll do well to in- 


good.” TRUE TO ITS NAME sist on the use of 


<= [T’ DARD) J a 4 
You will find it always Nien —_ Standard Kid in the 


true to its name STANDARD. shoes you order. 


Standard Kid colors conform to the 
recommendations of the government 
and they are dyed through and through fully and pridefully produced. 


with pure aniline dyes. 


Standard Kid Mfg. Co. 


MANUFACTURERS OF 
Black, Colored and Patent Glazed Kid 


Don’t be content with any less care- 


207 South Street Boston, Mass., U. S. A. 
Factories at Wilmington, Del. 
AGENTS 
CHARLES A. BRADY GEO. A.McGAW _F. W. BAILEY & CO. 
Rochester, N. Y. Chicago, Ill. St. Louis, Mo. 


ST estaciindiieemmenteennandeneee ee 
[ah JER AAA a AR A ARE AE ALD ALA DER ATS LARL AID DA SE Ee Dk AR OED ODER OD 


DOODOOG) THAN LOSOOGET 


GUARANTEED SELECTIONS 
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You Can’t Sell Them 


If You Haven’t Got Them 


E. foresaw and prepared for the 

present crisis in shoe trade con- 
ditions. Our in-stock departments 
contain more snappy styles and more 
pairs than ever before. 


If your deliveries are late and you 
need shoes, send your order to us— 
and get them. 


Among the shoe trade, our reputa- 
tion for Service that Satisfies is unex- 
celled. We want you to enjoy this 
Service as our dealer. 


First Come—First Served 


J. P. Smith Shoe Co. 


171 N. Sangamon St., Chicago 
148 Duane St., New York City 


Headquarters for 


MEN’S FINE SHOES 
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are well de- : 
fined in our | 
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DONN D. SARGENT 00. 
- Salem, Massachusetts 


BOSTON OFFICE 
dor eaaion ST. 195 ESSEX ST 
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ESSEX 


_SOLES | 
first and Best 


“ERCO” 
The War Sole 


The answer to the demand. 


Shoe Fetailiers are “demanding e 
better fibre sole. 


They have learned by bitter experi- 
ence the folly of forcing the manu- 
facturer to use a fibre sole bought 
on a price basis. 


Now they DEMAND quality. The 
answer is— 


ERCO 


Itis the best and highest priced sole 
on the market. 


Yet it is the cheapest in the long run 
and the most certain to give the user 
that satisfaction which means con- 
tinued business. 


Specify ERCO. 


The sole with the whalebone snap. 


ESSEX RUBBER CO. 


(rton New Jersey 


9-18 
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OMEONE has said that Fashion 
is ridiculous at two stages of its 
existence—at its birth and at its 


death. 


The profitable line of shoes is the one 
which takes this fact into considera- 
tion. It is not designed merely to 
offer “something different,” nor yet 
waits until a design has been so 
thoroughly established that it no 
longer has novelty. 


The LINDNER line includes the 

styles that are well on their way 

toward legitimate popularity. It 

places them on your shelves 

long before the crest of such 

popularity is reached. It is 

a most profitable line to 
*know. Do you know it? 














) 

















/ 


we 


tf 


ri 
a 





i.) 








LINDNER_SHOE COMPANY [}@é 
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A Real “‘Quality’’ Shoe 


It pleases everybody, all 
along the line—satisfies 
the wearer, and is profit- 
able to the dealer. 


LUND-MAULDIN CO. 


MANUFACTURERS 
St. Louis U. S. A. 
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WOULD YOU EXPECT 
A BELLY SOLE ON A 
GOOD SHOE? 











Do you know the differences | 
of the other-than-leather soles as | 
you know the differences of the 

leather soles ? 


Insist on seeing 


TRADE MARK 


It lends itself to all that is best 
in the art of shoemaking. 


It is different. 






Loxsol is a firm, flexible, water- IN THIS 
| proof, long-wearing, non-rubbery DIRECTION 
and non-stretch sole. 














H. E. LOCKE & CO., Inc. 


99 Chauncy St., Boston, Mass. 


Cincinnati 
New York 





St. Louis 


Philadelphia Rochester 


Milwaukee St. Paul 


® 


2990000 


i 
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ACTUALLY WASHABLE 


58 ed ee Ol OR 


THE WHITEST WHITE | 


LEVOR GRAIN KID 


MADE OF CABRETTA SHINS 


ty REMAINS WHITE ~~) 
ASK YOUR NEIGHBORS 


G. LEVOR & CO.., inc. 


MANUFACTURERS 


GLOVERSVILLE, N.Y. 
NEW YORK: 88-90 GOLD ST. 


ST. LOUIS: LEATHER EXCHANGE BLDG. BOSTON: I45 SOUTH ST. 
JOHNSON, STEPHENS & PATTON LEATHER CO. THE G.LEVOR COMPANY 
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Turf-Like Cushions for 
the Heels of Men 


i Non-Skid Rubber Heels 3ive more than 
ordinary rubber heel resiliency. For between the 
heel and the shoe is an air chamber acting, on the pneu- 
matic principle. It completely deadens jars and jolts. 
Provides a turf-like cushion to the body unlike that 
supplied by any other rubber heel. 


ivrestone 


Non-Skid Rubber Heels 


do not slip on wet pavements. The recessed non-skid bars create a 
vacuum as the weight of the body is placed on the heel. In addition 
to the non-slipping, tendency of the live, pliable rubber used in 
Firestone Heels, this vacuum holds the heel firmly to the pavement. 
Your customers will thoroughly appreciate these unusual qualities of 
Firestone Non-Skid Rubber Heels. And your repair department 
will appreciate the ease of fitting, Firestone Heels due to the math- 
ematically correct concave of the fittin}, surface. 

















Tread Surface of 
Heel, Showing 
Non-Skid Bars 





Made in men’s and women’s sizes. Details 
and prices gladly furnished on request. 


Astution § FIRESTONE TIRE AND RUBBER COMPANY 


ly FIRESTONE PARK AKRON, OHIO 
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= The Salesman 











Says: 
6oeS ‘*Our factory is making 


more lace shoes today 
than ever before, because the prevailing 
short skirt demands an extra smart fitting 
shoe from the ankle up, and lace shoes 
are the only kind that ensure perfect fit. 


**As a shoe merchant, the big factor you 
must bear in mind is efficient store ser- 
vice. Shoes that have to be altered and 
adjusted waste the time of your sales force 
and get on your customers’ nerves, and if 
these alterations are not carried out ‘just 
so,’ you lose your customers. Lace shoes 
make for quick sales, quick service, con- 
tented customers,. contented salespeople, 
and bigger profits. ”’ 


United Fast Color Eyelet Co. 


Boston, Mass. 
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Buyers’ Easy Reference Directory 





A BIG SAVING ON 
OXFORDS 


Fifty cases stylish black patent leather Oxfords, 17-8 full Louis 
XV heels, aluminum plate, ready to deliver. A to D, in case lots. 


PRICE, $3.00 


These shoes cannot be made up for less than i 50. Here’s a 
bargain. How many cases do you want? Be quick. 
N.B.—A few cases of light and dark tan calf guage on floor. 


Get our prices. 
Write or Wire 


MALBON SHOE CO., Inc. “*mass'*™ 


Boston Office --- 117 Lincoln Street. 
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Original 
Chippewa 
Shoes 


Snappy Lasts 


Black and Chocolate 
In Stock 
Case Lots. All Sizes 


650S—6-inch oak sole, 
Goodyear Welt "$4. 75 


ORDER A CASE TODAY 


_ CHIPPEWA SHOE MFG. CO. 





CHIPPEWA 
FALLS, WIS, 











We Have For Immediate Delivery 


OVERGAITERS 


FELT AND CLOTH 
8, 9 and 10 Button 
In Wanted Shades 


ALSO A SPECIAL LINE OF 
FELT BOUDOIR SLIPPERS 


AT INTERESTING PRICES 


bx: Harrar & Chamberlin 


43 N. Third Street Philadelphia 


SLUCUEEQURERECEQQUEERRUEDOCOREQQUERGGORORREQGREORRERS 62 


We can put you in touch with the 
big European Buyers of Leather 
and Shoe Supplies. It will pay 
you to investigate this busi- 
ness and the information and 
service which we can render you 








Address BOOT AND SHOE RECORDER 
207 SOUTH STREET, BOSTON, MASS. 


WRITE FOR 
DETAILS 
of our 


10-Day Free Trial 


For Your Customers 


SOCUURROGGEE 


Combination, Adjustable 


FOOT ARCH Raised . 
Flexible Cushioned Side View! 
o-Metal Show! ow 4 
— How the 2 
As well as our in- MAIN 7 
troductory offer to Arch is re 
you Raised . 2 
NATHAN ANKLET Jo 
SUPPORT CO. F 


Dee. B, 
88 Reade St., N. Y. C. 


PU i iii i it ‘ 


UIT iii tits 
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ELIAS BERLOW 


New York Selling Agent 
Tweedie ““Hylo” Boot Tops 


CUUURUREROCOUCGEGRORURCRRORRS 


118 West Broadway 
New York 


PLU iid 
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PEQEEOGORCDCROGOOCOCOEOGOERCREROGERCROCROROCOEOCORS 


Leah Over the Business World 


and you will see that the successful business men 
have protected themselves against adversity due to 
the destructive element of fire. They have covered 
themselves against all possible business loss in this 
way. A fire insurance policy, with this Company 
back of it, can be made a big asset to you. Our 
plan makes possible a 25 per cent saving on insur- 
ance costs. Investigate. 


Fitchburg Mutual Fire Seeanes Co. 
FITCHBURG, MASS. 


The city of 141 diversified industries, 
99% of which are locally owned 


wu 
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Shoe Laces 


ment» At all shoe laces for every 
jobbers. Always 
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GALLUN LEATHERS 














GALLUN’S 
QUALITY 
LEATHERS 


VIKING CALF 


A winter leather, favorably known and universally used 
by the best shoe manufacturers. A leather that for fall 
and winter shoes has no superior. Weather resisting, 
strong, it takes a brilliant polish. 


AZTEC CALF 


A summer leather, cool on the feet, light and pliable. 
Known as the best by retailers who are particular con- 


_ cerning the leather that goes into their shoes. 


A. F. GALLUN & SONS 


MILWAUKEE, WISCONSIN 
H. A. ELY, Manager - - 11 East Street, Boston 
































BEST FOR ALL WEATHERS 
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Buyers’ Easy 


ge ae 
FOR THE 

WELL GROOMED 
WOMAN 


Women’s Castor Gray Nu- 
buck, Full Foxed Polish, 
Full Louis Heel, Goodyear 
Welt, Simulated Tip. 


Ato D,2%to8 
$7.25 


In Stock September 15 


zi oun. POWCl &O@Mpbelez 


hennnsnsuiennbissnenbesanteenensntenninnasesinanentnasentiaesnsinessinnell 


“aie |HOTEL MARTINIQUE 


Broadway, 32d & 33d 
Sts., New York 
Direct Entrance to 
Broadway Subway and 
Hudson Tubes. 

One Block from 
Pennsylvania Sta. 
Equally Convenient for 
Amusements, Shop- 
ping or Business. 
Rates $2 Per Day and Up. 


A SPECIALTY 
155 Pleasant Rooms, 
with Private Bath 
$3.00 PER DAY 
The Martinique Res- 
turants are well known 
for good food and rea- 

sonable prices. 
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600 Rooms 
PITTI id 





Trade Marks in Foreign 
Countries 


Do you Realize the Importance of Protecting your Foreign 
Trade in Cuba, Mexico, the South American Countries and also = 
in Europe, Asia and Africa? 

Certain Foreign Countries award exclusive trade-mark rights = = 
in a trade name or mark to the first applicant, irrespective of = = 
prior use by another. This allows the piracy of valuable trade- = 
marks in such countries. 

The Boot and Shoe Recorder maintains a Patent and Trade = 
mark Department fully equipped to promptly handle your ap-= 


Boot and Shoe Recorder Patent and Trade-mark Department, 207 = 
South St., Boston, Mass. 


= 
= 
F 


Standard 


fine felf 
ootwear 


ae - Samples 
foes itted upon 


veauest. Ask 
bod ome OF- ba-21e) 


fandard Felt Compan ny 


West Alhambra California 
New York, Chicago. San Francisco 
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RADIUM 
WHITE 


Does not cover up but 
removes grease and 
dirt from white leather 
shoes and gloves. 
g|| Leaves them soft and 
A) whiter with each clean- 
ing, and good as new. 


THE RADIUM DYE COMPANY, INC. 
Kansas City, Mo. 
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Early Fall Boot 


No. 15620 
Gun Calf Lace, Goodyear 
Welt, Stitched Edge, 9-inch 
St. Imt. Tip, B to D. 


IN STOCK 
Price $4.50 


W.T. HOLMES CO. 
15 No. 4th St. 
PHILADELPHIA 


= 


TULEOUUDEQGUROOUROROGURCUUCOURUREQUURQGURRCRURCRORER 


(10 Side co 


()LO 100 Reade St. 
NEW YORK 


34 Fox Button Boot 
Keller Rhodes Sole 


IN STOCK 















11% to2..... 2.15 


Style 590 
Tan Lotus 


Style 592 
Gun Metal : 
TEETITITII I 
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Bancroft Walker mene 


Famous for CLEAN shoes’ 
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U. S. GOVERNMENT 


PROCLAMATION 


TO MERCHANTS 


HE Government will, early in September, under the new 
Selective Service law, call for the registration of every male in 
the United States between the ages of 18 and 45 (both inclusive), 
unless previously registered, on a date to be announced by Presi- 


dential Proclamation and in the public prints. 


valid excuse for failure to register. 
for default. 


The Government, therefore, appeals to 
you as an employer and leader in your 
Community to do your utmost to inspire 
every man of 18 to 45 in your employ to 
present himself at his local board for regis- 


There will be no 
Imprisonment is the only penalty 


tration on the day to be announced in the 
newspapers. 

There are many ways you can help in this 
essential work before the day of registra- 
tion by the proclamation of this fact: 








Every Man 


between 18 and 45 (both inclusive), unless pre- 
viously registered, must register to win the war 
WATCH NEWSPAPERS FOR REGISTRATION DATE 








_Insert a square like this in your newspaper adver- 
tising. 

Post it in Bulletin form in your store and win- 
dows. 

Print it on slips for the pay envelopes of every 
employee, male and female. Enclose slips in every 
letter and invoice you send out. 

Wrap it in every package. 

Post this message on the side of your delivery 
wagons. 

Call patriotic meetings of your employees and 
impress on them the vital importance of complying 
with the law, and others with their duty of seeing 
that the law is complied with. Appoint a committee 
to see that it is done. Arrange for definite hours 
when the men in the different departments of your 
business shall go and register. 

Call a meeting of other merchants in your locality 
and devise ways and means of conveying the all- 
important message to every man you can reach. 


Contributed through Divisicn 
of Advertising 





Appeal to your local newspapers to give it editorial 
emphasis in every issue. 

Call upon your church, club and lodge. 

Exercise your resources of ingenuity and originality 
in proclaiming this message broadcast. 

Not every man will be called to military service, 
only those who are properly assigned to Class 1 will 
be selected. But every male of the specified ages 
must register. 

For the cause of Liberty, Democracy and Human- 
ity your Government calls on you to immediately 
devote every possible effort and energy to this most 
vital work, that we may quickly win the war. 

Not an hour is to be lost. Start at once. 


Signed: E. H. CROWDER, 


Provost Marshal General 


NEWTON D. BAKER, 


Secretary of War 


Approved: 


Aug. 31, 1918 














United States Gov’t Comm. 
on Public Information 











This space contributed for the Winning of the War by 
BOOT AND SHOE RECORDER, PUBLISHING COMPANY, BOSTON, MASS. 


























Aug. 31, 1918 
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i SRO omomototete Reatotomeatate ESOS KOSHER HHHone 


GOOD VALUE 
ALL THE TIME 


(GICICISICICICICIC [6 ICICICICICIE 
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EEDEDESENES 


These LENOX SHOES 
are the kind of shoes it is 
profitable to have in your 
store all the time. Their 
value is increasing rather 
than diminishing the 
longer you have them. 
They will be ready for 
shipment between Septem- 
ber the first and fifteenth. 


School Days 
Almost Here 


We have in stock ready for 
your at once needs, a strong, 
sturdy, full-value line of school 
shoes in Gun Side and Glazed 
Kid Tip Button and Lace, V 
fox, regular cut, at following 
prices: 

5 to 8 $1.50 814 to 11 $1.75 

11% to2.... $2.00 


Have some of these on hand ready 
for the September first rush. 
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Children’s Patent Leather Turn Button of Best 
Grade 


1 to 5, No Heel... $1.40 4 to 8, Wedge... ...$1.60 


Tan Glazed Kid Button, Plain Toe 


7586—4 to 8, Wedge 7587—1 to 5, 
MME cis<scaces $1.75 No Heel........$1.50 





Tan Glazed Kid Pony Cut Lace 


SS. OE Dicacssamebssesdadsissnesnnead $2.40 
CHR BIG Th oo ccc cccncecevescsscccoseeoes 2.75 
TROD Becéscvincnscsicntscecauensases 3.15 

es on the new Dix Last, Low Heel. 24% 
COcccccccccccoccccccccccoccccces 4.00 

Tan Side Pony Cut Lace 
CS Mics ondscciosécnaaesessciad $2.40 
inn 650:6:4.6)6.045940080064060008 2.75 
.. . | eS aor 3.15 
NE fe chic anssaie kd Raniah ocd ska ooo 4.00 
Gun Metal, Dull Top 

to 8. . -$2.25 BEG OD Bi scciccce 2.75 


846 tol ecccccce 2.40 2% to 6 Dix Last. 3.50 


Weimer-Wright & Watkin Co. 


PHILADELPHIA 


DISTRIBUTING HOUSE, 35 S. 2ND STREET 
FACTORY, 12 TO 70 E. ALLEN STREET 


























This Full Page 
Advertisement 
Will Appear 
in Literary 

Digest on 
| September 
7th 
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This National Advertising 
Will Increase Your Business 


This full page copy, to appear September 7th in the Literary Digest, is the opening 

gun of our big, Fall National Advertising Campaign. There will be a continuous 
| schedule of effective, forceful selling copy in the predominating magazines of National 
| circulation. 
Read this copy over carefully and note what is said to the public about patronizing 
' their local shoe dealer,— that he is prepared to render them a most efficient Foot Comfort 
Service and that such dealers are rendering their community a valuable service. This 
strong appeal does create a consumer demand—does send patrons to your store. 

This class of Foot Comfort Advertising is exceptionally opportune, for it carries a 
message of comfort to the millions of persons who are overtaxing their feet in their effort 
to give their country the best there is in them. 


Hook Up Your Store and “Cash In” 


It is to your distinct advantage to co-operate in this campaign by connecting up your 
store through your local newspapers. We have reproduced this attractive advertisement 
so it will print up very distinctly in newspapers and we will gladly furnish you with complete 
electrotype if you will write us or mail the coupon today. 

You shall also put in a good window display of the Dr. Scholl Line. This makes 
a strong connecting link between your store and your local advertising. 

, Last but not least, check over your 
stock of Dr. Scholl’s Foot Comfort Appli- 
ances and Remedies and be PREPARED 
to properly care for the INCREASED 
business which you are bound to secure. 
You can make it another Foot Comfort 
Week if you will make the same effort. 


The Scholl Mfg. Co. 


Chicago, New York, Toronto, London 
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THE SCHOLL MFG. CO., 
213 W. Schiller St., Chicago. 








Gentlemen: 


I desire to hook up my store with your big National Advertis- 
ing Campaign and wish you would send me Ad G 42, 9 inches 
x 3 columns, which is a reproduction of your Literary Digest ad. 
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Ask the Retailer 
that sells them 
About “Standardized” 
All America Shoes 


In stock in these nine Rice & Hutchins Distributing Houses 


The Rice & Hutchins The Rice & Hutchins The Rice & Hutchins 
New York Company Chicago Company St. Louis Shoe Company 
The Rice & Hutchins The Rice & Hutchins The Atlas Shoe Company 
Baltimore Company Cleveland Company Boston, Mass. 
The Rice & Hutchins The Rice & Hutchins Joseph I. Meany & Co., Inc. 
Atlanta Company Cincinnati Company Philadelphia, Pa. 


Rice & Hutchins, Inc. 
20 High St., Boston, U. S. A. 




















